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1925 MOTOR CAR 
OUTPUT TO PASS 
1923 HIGH MARK 


Total Output Estima- 
ted at More Than 
- 3,620,000 


EW YORK, Dec. 

There have been 
duced 3,196,067 
cars during the first ten 
months this year, exceeding 
the same period of last year 
by 319,735 cars. With two 
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| $5,800, 


pro-' 
passenger | 


months more to go (and they | 


need only be ordinary months 


of production) the total pro-! 
duction for the year will sur-| 


pass the peak of 3, 
cars in 1923. 

In this perform- 
underlying 


extraordinary 
ance there are some 
facts that are visible to but 
outsiders and not many in the mo- 
tor industry, Dow, Jones 
& Co. 

The plain facts alone are suf- 
ficiently staggering, when one 
realizes that this enormous pro- 
duction of about 3,700,000 cars 
for 1925 has been accomplished 
after three years of averaging 
over 3,600,000 cars a year. This 
means that about 13,000,000 
passenger cars will have been 
produccd during the past rfur 
years. 

Such a ree 
leads to questions 

How h this huge 
been accomplished? 

How is it going 
There little doubt 
purcha power the countrys 
has been unprecedented during the 
past four and that this pur- 
chasing power has been increas- 
ingly induced to purchase 
biles and otker commodities 
every po 
ulation 

During 
prices have 
until they are now 
of their 1913 price. 
This vear closed car 
sharply reduced, which ag: 
ulated buying by causing car 
to trade in their open 
new closed model, selling at a 
in below the 
inal price of open cars 
move has ¢ 
period in 
the ope 

Nearly 
ears sold 
wheres 


cats sold 


says 


ord this natyrally 


as 
two 
is pri 
long to 
is 
sing of 


years, 


automo- 
by 


ssible means of sales stim- 


the last four years car 
been contantls 


about 


reduced 
only half 
were 
stim- 
user 


prices 
iin 
cars on a 
price, 
orig- 


This 


nstances, 
their 
reated a 
motor industry 
the 
per 
this year 
only 48 
last 
40 


many 


the from 


n to 


cal 
of the 
be clo 


if t 


closed 
cent. 

will 
cent ( 


ne W 
ed 
he 
ul 


how 


per 
were 


closed 


year 


increase of per cent. Just 
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FURTHER BIDS WANTED 
FOR CLYDESDALE TRUCK CO 


The re- 
Motor 
O., has 


Dec. 1. 
Clydesdale 


Toledo, O., 
ceiver for the 
Truck Company, Clyde, 
announced that the sale of the 
plant will be handled through the 
Industrial Plant Corporation of 
New York in the next sixty days. 

Bids received in the first efforts 
to sell the plant by the Commerce 
Guardian, Trust and Savings Bank 
of Toledo, receiver, were considered 
too low. The new sale plan guar- 
antees a larger bid for the benefit 
of creditors, 


620,000 
| Royce 
1& CO: 
few | 
; one of the pioneer ca 


} ment 


| Rolls-Royce, 
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‘October Exports of Farm Machinery 
Exceed 1924 Mark Over $1,000,000 


New York, Dec —Exports of 


agricultural 
States 


implements from the 


United decreased nearly 
$500,000 during October, 


$5,311,851, 


amount- 
with 
part- 


compared 
I 


ing to 


’ 
532 


for September, 


ment of Commerce states. 


October faesu scat were unusual- 


BREWSTER SOLD 


TO ROLLS-ROYCE 


Control Passes in Deal 
Just Completed; Offi- 
cers Continue 


America, Ince 
of Brewste) 


York, Dec. 1 
Company of 
control 


New 


acquired 
which 
automobile 


has 
specializes 
and 
rriage makers 
announce- 


bodies was 


built 


of America, according to 
here 
Henry of 
of 


be 


president 
business 
company would 
heretofore, at 
und City and that 

would continue 
company 
of 


J. Fuller, 
said the 
the Brewster 
conducted, 

plant in Long 
William Brew 
pre sident 

and bec 


Isl 


body 
esident 


as 


‘ome vice-] Rolls- 
Royce 
It was ‘ that Rolls-Royce 
the Sth Avenue 
Brewster com- 
the Rolls-Royce 
ong Island City 


be move to wstel 


would tal 


pany une 


service 


would the Bre 


premise 





| 


ee |} hind 
transition | 
| way 


| Cleveland Co. Has 


Body Shortage 


Cleveland, Dec, 1.—Despite the 
that production 
behind orders, officials 
Cleveland Motor Car 

have announced that less than 
men had peen laid off because of 
hicle bodies 

time they declared 
ts that the lay-off 
lowing in 


is thirty 

Ol 
Company 
100 


tact 


shortage of motor ve 
At 
unfounded 1 


the result of t 


the same 
epo 
vas Ss up 
ey 

Che lay ffs’ are merely tempo- 
rary, J W hitbeck 
“We are thirty 


n, production 
in 


president 
days be- 
and the 


hope 


said now 
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orders 

oming 


business is ¢ we 


will 1 riously 
bodies 


} } . f : 
oper . inutac 
lope l ila 


we 
The 
deve 
the 


has 
jointly 


ch a shortage 


tured 
and 


by orporation 


in our 


Sid Bl 
that 1 


ic} : lanagel Sala 


isines as holding up in ex- 


cellent shay yite the cc 


des 


of lement weathet 


ine 


FOKKER PLANS TO CARRY 


' Motors Corporation 


ithe 


| 
| 


} friends, 


| FREIGHT FOR G.M.C. PLANT 


The Continental 
has purchased 
1 Fokker om Anthony 
Fokker, Dutch inventor, which will 
used in carrying parte between 
Detroit Muskegon plants of 


corporation 


Detroit, Dec. 1. 


airplane fi 


be 
and 
the 

Announcement of the purchase of 
the plane is made by R. W. Judson, 
president Continental Motors 
Corporation, who plans a trip in 
one of the planes with _ several 
to Muskegon, next 


of 


Rolls- 


in custom- 


its! 


days 


the |} 


delayed. | 


mming ! 


Friday. 4 
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| 
| ly high for 
however, 


that period of the year, 


and were more 


| $1,000,000 greater than the exports | 
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| Of October a 
| 


the October, 
| those 
| tractors 
pepe 

| million 
showing 


year Comparing 
1925, 


the same 


ago. 
shipments with 
month ¥924, 
increased by about half a 
dollars, and other items 
large increases were plows, 


of of 


than | 





Inventory Sends 
Production Down 


Dec. 1.—Automo- 
tive plants here have begun to 
take inventory, and a con- 
sequence production is declining 
slightly and working forces are 
being reduced. Report of filty- 
one plants this week shows 1,569 
workers than last 
There are now 25,842 employed. 
as compared with 17,916, a year 
ago. 

The Chevrolet Ohio Company 
herve now at inventory, and 
has laid off 800 men during the 
period. It expects, however, to 
so on a new and larger winter 
schedule of production on De- 
cember 7. 

Willys-Overland is working.on 
inventory, but holding 
production at a high figure. 

General business volume here 
shows 16 per cent. gain in 
over the same month 


Toledo, O., 


as 


less week. 


is 


is also 


au 
November 
fiapt year, 











SEES HOPE FOR 
CHEAPER RUBBER *: 


Fisk Executive Believes 
Peak of High Prices 
Reached 


Dec 2 We hi: 
rubber prices a 
forward 
time 
president 
Company, toa 
Automotive 


New York, 
peak 
look 
;} ment a 
Dunn, 


t! 
} can 


nd 


ol 
to some improve 
2 
Rubbe 
the 
News when 1 re- 
turned this week on the Leviath: 
from a business trip in London. 
} “The ‘Stevenson plan will 
vand but will undoubte 
to allow a 


Ss goes on,” said 
of the Fisk 
representative 


Daily 


of 
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il yned ly 


altered larger 


Mr. 


export 
Dunn said. “Developments w 
gradual, 
simply thi 

sell and we 
we'll get it 
uly, and 


however. T 
They have 
want it, and I 
Business is W 


g 


i ( 


rubbe 


er I expect 


yeal 


Harrison to Speak 
On Steam Cooling 


4. D. N. Deiroii 
Mich., De: l 
president of t 
Radiator 
port, N. Y.,. a 
Motors, will 
of the Detroit 
the General 
| Thi irsday, 
| an am 


Special from 
Detroit, 
Harri 


rison 


Bureau 

Herber 
he Har- 
k- 


neral 


sol 
ion, Loe 
of Ge 
the 


5. 


Corporat 
dis 
address 


ision 
mecting 
A. E., in 
Motors Building 
taking his subject 


Cooling.” 


section, 


for 


Mr 
time 
He 


of 


devoted 
this 
of 


much 
topic, 
this meth 


has 
to 

ate 
producing and 
temperatures best 
and efficient 


Harrison 
and study 


is an advoc - 
pos 

those engine 
| suitea for economical 


opera‘ion, 


in} 


| 
‘| Plans Campaign 


not be: 


maintaining } 


|}harrows, drills and seeders, “and 
parts of tractors 

l‘oreign shipments of implements 
during the ten months ended 
tober amounted to_ $65,843,168, ap- 
proximately $14,000,000 greater 
than the exports in the same period 
of 
the total 


during che calendar 


MAY PRODUCE 
FIBER PADDING 


Ford Planning to Uti- 
lize Flax in 


Fiber 


St. Paul, Dex l 
manufacturing units 
to completion in the 
officials of the Ford 
pany known to have 
sideration plans for the 
ture of fiber and cushion 
from flax fiber, which we 
a new market for. thousands 
acres of flax in Minnesota 
North and South Dakota, 

Repores today told 
utilization of the iste 
in the manufacture of 
oil in the department. 
for the manufacture 
discuss 


of 
year 


implements 
1924. 


exports 


With three 
being pushed 
Paul plant, 
Motor 
under 


St 
Com- 
are con- 
manufac- 
padding 
open 

of 
and 


ruld 


for 
mit- 


of plans 


the We 


terial lin 


seed ¢ new 


were 


Plans 


under ion by officials of the 


compaty at a nt conferences 


Detroit 


rece in 


for the manutacture 


t 
heiaiiiien and radiator 
pushed 


LO0,000 


ym pletion 
feet 


St. Paul 


to ¢ 
square 
the 
and 


a spac 
pla offic: 


know 


nt for other units 


any have been 
to been seel 
ing some form of use of this 

I mills in St. P 
northwest’s sou 


comp 


tor some time have 
space 
iX production ul 
of the 

produce 


of 


the heart 
of supply 


9 


approximately) 


5 per cent the linseed oil of 


the country. 


Truck Assn. Group 


The E 
Motor 
America hel 
afternoon a 
Ivania to 
; fighting 
la 1 by 
interstate 
ucks The 


anvassed and a1 


Dec, 1. 
of 


New York, 


ve Comm 


xecu 


ittee the 
ck Associat 
meeting 


Hotel 


ion of 
esterday 


Penns\ 


au 


discus 


ol the 


Cong 
operath 
t motor 


entire 


ition was ¢ 


f suggestions made 
| 


| blocki 
may 


Fe 


l 
aa 
I 


nt 


f York: 
of Motor Tru 
Jersey; E. M. Bird, 
the General Motot 
ion of Philadelphia: 
of the Motor Vehicle yn- 
of New York, and Theodore 
of the Motor Truck As- 
of America, who a 
of the meeting 


|} Burea \ 
| 
secretary the 
ot New 
j}dent of 
| Corporat 
; Fenner 
ference ¢ 
|{D. Pratt 
} sociation acte 
las chairm 


il) 


OSTBY NAMED 
New York, Dec. 1 
|formerly general man: 
Prest-O-Lite organization, 
elected vice-president and 
sales manager of the Burnoil Oil 
Burner Corporation, with ofifces at 
(ee 58 West 45th St. 


VICE-PRES. 
—Ost Ostby, 
of 


has been 


“al 
gel 


as secr an clasa x YT. 
New York, 


Oc- | 


1924 and $6,000,000 greater than ! 


the | 


general | 
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‘10 Cents, $12 Per Year 


SOUTH AMERICAN 
OIL MAY SOLVE 
PROBLEM OF U.S. 


Survey of Producing 
Fields Completed by 
Mine Bureau 











Special from A, D. N, Washington Bureaa 


ASHINGTON, Dec. 1.— 
Coincident with the re- 

port which will be submitted 
to President Coolidge by his 
special commission, warning 
the country that America’s oil 
supply must be conserved, as 
it will be exhausted in seven 
years, the Federal Bureau of 
Mines today completed a sur- 
‘vey of typical crude oils from 
the producing fields of North 
and South America, including 
analyses of petroleums in 
Canada, the United States. 
Mexico, Trinidad, Venezuela, 
Argentina, Colombia and 
Peru. 
The 

in its 
| Americ i 
consum 


or 


commission 
chat 


President's 


vt 


oil 
renn ne 
its annus! 
3, 0GC-S az 
less 
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ion 
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appeal will 
inical genius 

mall internal 
that will 


2.411 ISS 
e that threa 
An 
mech 
but 


be 
the 
peed 


ion er 


to 
isine cone 
4 - Gal 
Oils from foreign tields which 
form a potential source of supply 
for the United States are similar 
in physical and chemical proper- 
ties to oils found in this country, 
it is pointed out in the report of 
the Bureau of Mines. 
Despite wide geographical 
producing fields of 
bureau found the 
{f the dominion to be 
ilike In Mexico, the 
ound two classes oil, 
the northern 
Panuco dis- 
light-oil 
Tuxpan, 


the 
m ot 


th 


iu f of 
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y-oil 
and 
als 
Tepetate 
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the southern 
o known as 
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of Trinidad ec 
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low 


tates, 


rude h: 
the report 
as “waxy 
rudes, 
the 
is 


iva 
content, 
classed 
“nonwaxy” «¢ 
imilar to 
udes, it 


eing 
crude and 
The for 

hter 


mer is quite 


l Oklahoma Cl 
ited. 

Four different 
crude are to be 
A\rgentine. One is a heavy, black 
containing practically no 
commercial gasoline, while sam- 
ples from the fields have 
lighter gravity and higher 
“evasoline and naphtha” content, 
These similar the crude 
oils northern Texas, the re- 
states, 


specimens of 
found in the 


oil, 


other 
a 
are to 
or 
port 

heavy } rather 
in 
cone 


lack oils, 
rather 
naphtha,” 
proportions of 
which not 
to be found 
samples are 
many of the 
heavier high 
Cali- 


S ilphur, low 
and 
taining considerable 
icuum distillates, 
1OW WAX 
Vene zuela. 
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udes, especially 


of 


line and 
do 
content, are 
The 
to 


the 


in 
said 
el 
ulphut 
nia. 


oils Kern county 
foi 
produces tw crudes, 
black having a sulphur 
0.70 per _cent., low 

fairly high content 
isoline and naphtha,’’- while 


content inconsiderable, 


Colombia 0 
which are 
content of 
viscosity) and 
of “sg 
the wax 


is 





2 


AUTOMOTIVE DAILY NEWS, WEDNESDAY, pam eER 2, 1925 








A. A. A. President Holds 
Varied Gas Taxes Unfair | 


Special from A, D. 


ASHINGTON, Dec. 


N. Washington Bureau 
1.—An important factor hinder- | 
ing the development of nation-wide reciprocity is the | 


unequal rate of gasoline tax in forty-four states which have 


adopted this form of motor 


vehicle taxation, Thomas P.' 


Henry, president of the American Automobile Association, | 


declares. 

He points out that the wide di- 
versity in the rate of the gas tax 
has produced a situation whereby 
the residents of one state are pay- 
ing tribute to other states in gaso- 
line taxes, which are higher than 
the rates in their home common- 
wealths. 


are twenty-one states 
District of Columbia 
tax of cents a gal- 
says Henry. “The tax 
in other states and 
frequent revisions. 
impose tax of 1 
cent a gallon, while there are 
thirteen taxing at the rate 3 
cents, One state has 215 cents, 
two tax 3% cents, three tax 4 
cents, while one, South Carolina, 
goes the limit, with 5 cents. 
of 
of 
‘resort’ 
151 gallons of 
six. months of 
tax of $3.02 
the average 
was $11.5 


id 


“There 
and the 
levying a 
lon,” 
varies widely 
undergoes 
Three states 


” 


of 


ation and 


which 


registr 
ten sti 
the 


“On a basis 
total 
are not 
car used 
the firs 

paid 
period, 
in Florida 


tax n this stat 


is tax ile 
average 
for 
ir, 
the 


states, 
isoling 
this ye 
For 
tax 


Since 


and 
paid 
the 
cents the 
ru! v unip- 
tion of 393 gallon fer each ul 

“The are 
misicading. The difference be- 
tween the taxes paid in any of 
the ten non-resort siates and in 
Florida is largely due to the 
amount of taxes exacted from 
tourists. Yet the Florida motor 
tourist can travel through HUli- 
nois, New York, New Jersey and 
Massachusetts without paying a 
penny for the use of the roads, 

“Rhode Island is a good example 
of the wide variations in taxes and 
taxation methods. Automobiles 
registered in the smallest state in 
the Union total 89,247; yet, despite 
a l-cent tax, the receipis were only 
$45,848. This 51 cents a 
car. Does the Rhode Island mo- 
torist use only 102 gallons of 
gas 2 year or does he buy gasoline 
in Massachusetts where it tax 
free’? 

“It is obvious that a variation 
in the tax rate automatically de- 
feats the principles of  reci- 
procity. If South Carolina levies 
a tax on the Pennsylvania mo- 
torist of 5 cents and Pennsylva- 
nia asks only 2 cents from the 
South Carolina motorist for every 
gallon of gasoline he purchases, 
there can be no reciprocity be- 
tween the two states.” 


same 
0) 

? 
e o 


inait te a yn 


figures, however, 


is just 


iS 


Inventory On at 
Chrysler Plant 


m., Dec. 1 (U. T. P. 
departments of the 
plant closed for 
beginning Thursday 
Those departments 
behind schedule 
keep on going 
operations, it 


Newcastle, 
-A few 


local Chrysler 


S.).- 
several 
inventory. 
that running 
production will 
ng the inventory 
been announced. 

This short shut-down i 
necessary in some departments 
where it is practically impossible to 
operate with the inventory in 
progress The Chrysler plant, 
Newcastle largest manufacturing 
concern, has been operating at full 
capacity throug the past 
months and for con- 
tinued prosperity are unusually 
good, it is declared. Dealers in all 
parts of the country are complain- 
ing that they cannot get 
enough to fill their orders, 
ing to word from the Det 
fices 


days 
for 
ire 
in 
duri 
has 


s almost 


Ss 


hout 


the prospect 


cars 
°o accord- 


roit of- 


HIGHWAY PROGRAM 
Me., Dec. 1 (U. T. P 
Governor and council 
the proposed high- 
which calls 
99 miles of 
cost to the 


CONSIDER 
Augusta, 
8.) The 
are considering 
way program for 1926, 
for the construction of 
new state highway at a 
state of $1,299,000, 


$11,000,008 
l year 
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Va., recently 

confronting the rental 
delegates. 





U-DRIVE-IT COMPANY assembled at Norfolk, 
in their annual convention, 
auto business were threshed 
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MIDWEST GO UP. 


October Business 14.2% 
Over September in 
Revenue 


Dec. from 
retail 
West to 


aggregate 


1.—Reports 

de 
Federal Reservé 
dollar 


increased 


Chicago, 


sixty-four automobile aiers 


Middle 


show 


in 
Bank sales 
14.2 
33.8 
On 
had 
11.5 
and 


of new cars in October 
September and 
last year. 
firms 
value 
30 


over 
over October 
31, sixty-seven 

on hand, with 
September 


per cent. 
per cent. 
October 
new cars 
per cent. 
15 above 
“ara? f forty-five 
ulers fell off 18.4 per cent. from Sep- 
though they showed gain 
36.8 per over last 
Number of new cars sold at 
ule and retail and on hand 
reater percentage 


ales, 


above 
last 


sales ¢ 


year. 


tember, 
ol cent. year. 
whole- 
showed 
changes than 
dollar 
Sixty-five firms sold 2.4 
than in 
cent. more than 
of ears on 
was 14.3 per cent. a 
30 and 7.9 per cent. above 
while their number Was 
and 21.1 cent, 
ater respectively. 

Although sales of new models 
in one make were largely respon- 
sible for decided increase in re- 
tail sales, majority of dealers re- 
porting had gains over Septem- 
ber and year ago. 

Thirty-three firms 
ferred payments avera 
cent. of their sales, against 40.8 
per cent. in September and 48.2 
per cent. in January this year. 

October increase in retail auto- 
mobile sales was the first after 
steady decline from May to 
tember Receipts from manufac- 
turers, however, 
crease than retail sales. 

Manufacturers who produce 71.6 
per cent. of total October output 
reported retail sales by dealers 88.7 
per cent. over September and 31 
per cent. over October. 

As result of larger October 
put dealers’ receipts from manu- 
facturers increased 102.7 per cent. 
over September and 57.1 per cent. 
over October last year, with result 
that ratio of sales to receipts fell 
809 per cent. from 86.9 per cent. 
in September and cent. in 
October, 1924. 

Last October 
ported by manufacturers with 69 
per cent. of production were 2.7 
per cent. under September and 30.9 
nt. under October, 1923 
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Value 
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Gas Tax in Mich. 


Nets $8,000,000 


total 
re- 


1.—A 
be 


Lansing, Mich., Dec. 


f over $8,000,000 will 


for 


il 


ceived the eleven months of 


from Michigan’s 2-cent 
which went into oper- 
According to 


this ye: 
gasoline tax 
ation last February 1. 
report of Charles Deland, 
of state, with November and De- 
cember yet to the total net gas 
tax collected amounts to $6,831,8Q9. 

For the remaining two months 
but $1,200,000 is needed to put the 
total for the year over 
000 mark. The total gross tax col- 
lected in October $876,364. 
Refunds and concerns 
not using gasoline for motor vee 
hicles amounted to $49, 
a net sum for the 
$826,931. It is estimated 
will 
from the gas tax. 


£0, 


was 
to persons 
32, 
month of 
about 
be 


whole- 


i the first 


a | 
Sep- | 
11923 
showed greater in- | 


|} the increase. 


out- | 
| 


secretary | 


the $8,000,- | 


leaving | 
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AUTO OUTPUT TO 


EXCEED °23 HIGH 


1) 


this transition period will last 
to tell. 

of passenger in 
ites and Canada for 
months of 1925, 1924, 


follows:— 


(Continued from Page 
long 
it is difficult 

Production 
the United St: 
ten 


cars 


and 1923 


as 


357.045 327,059 
994 32 816,267 
351,649 
358,685 


344,02 


irst 


April 
May 


quarter 


June 2 
054,356 
303,544 
318,888 


302,352 


Second 
July 

August 
Septe mber 


quarter 1,13 38,82 


924,784 


Third quarter 
, 335,023 


October 





Tl for 19 mths.3,196,067 2, 30,430 
Production of passenger cars for 
the first ten 
1923 peak by 66,000 cars. 
By price groups, production 
jas follows:— 


876,322 3 


ke 


is 


Medium 
607,000 
37,000 
563,000 
low-priced 
and 
90 per cent. of 
Dodge shows a good 
The actual gain is 
larger than the 128,000 
;shown in the table, 
companies have 
at the. expense 
Production of cars other than 
Ford shows a gain of 490,000 cars 
over the same period of last year. 
In the medium priced group, 
where the largest reductions were 
made in closed bodies, 86 per cent. 
of the increase has been taken by 
|Hudson, Nash, Studebaker and 
Suick. Hudson naturally has 
shown the biggest gain, because of 
; its radical price chengm. 


Low 
2,512,000 
2,384,000 
2,501,000 

Among the 
Chevrolet, Essex 
|have taken nearly 


High. 
77,000 
}1924 55,000 


cars, 


gain. 


because 
taken many 
of Ford. 


also 


sales 


‘MINNESOTA BUS FIGHT 


CARRIED INTO COURTS 


Minn., Dee. 
supremacy 


St. 
{for 


-aul, 
between 
Minnesota bus 


;ern motor 


| portation companies was 


into court today, when the Mesaha 
Transportation Company, 
Railroad 
of 
prospective appeal to the St. Louis 
County District Court the 
commission’s order granting a 
temporary operating permit to the 
Eagle Transportation Company. 

The Eagle Transportation 
pany recently was given the right 
to operate motor buses between 
Duluth and Hibbing pending a 
jfinal decision as to the efficiency 
jot service. The Mesaba Trans- 
portation Company is a competing 
line and its application for permis- 
| sion operate between Hibbing 
Duluth is on file with the 
commission. 


filed notice with the State 


and Warehouse Commission 


from 


its 


to 


| tire 
ada 


,inaries from al] 


CANADA TIRE MEN 


AGREE AT MEET 


Stability Assured for 
1926 Market; No 
Price Cutting 
1.—Stability of 
western Can- 
1926. At 


with delegates 
wholesalers 


Winnipeg, Dec. 

prices through 
assured for 
kateon Saturday, 

representing mostly 
and 
the lakes, it was agreed no 
cutting will be done next year. 
year in some sections standard tires 
were cut, as inducement for other 
business in accessories, to less than 
retail cost. The Saskatoon meeting 
was the result of numerous prelim- 
parts of the. Do- 


is 


}minion relating to rubber tires of 


months exceeds the! 


66,000 | 
Overland | 
much | 


difference | 
these | 


| be 
| holidays, 


all makes. 


Says Ford Planes 
Will Speed Mails 


Special from A. D, N, Detroit Bareau 
Detroit, Mich., Dec. 1.—C. C. 
Kellogg, postmaster, figures that 
the award of contract to Ford 
Motor Company for carrying air 
mail between Detroit and Chi- 
cago and between Detroit and 
Cleveland will bring the western 
coast forty-one hours nearer 
Detroit and reduce the postal 
distance between California and 
Detroit by fifty hours. 

Expedition of mail between 
troit and Chicago and Detroit 
Cleveland will also naturally 
sult, he believes. 

Under the Ford contract, mail 
will be carried on the regular runs, 
at the rate of 10 cents 
for all “feeder” lines under 
miles in length. The service will 
installed some time after the 
Postmaster Kellogg says, 

date for inauguration 


De- 


1,000 


the exact 


| being uncertain. 


1.—A battle ' 
two north- | 
trans- } 

carried | 


Hibbing, | 


its | 


Com-} 





Planes will be added to the runs | 


as needed, 


| 


Sas- | 


manufacturing agents west of! 
price 
This | 


and | 
re- | 


per ounce | 


G. M.-VAUXHALL 
DEAL DISCUSSED 


J. D. Mooney, V.-P., 
Explains Purpose 


Of f Merger 


ONDON, Dec. I (U. T. P. 

S.).—J. P. Mooney, vice- 
president of General Motors 
Corporation, speaking at the 
American Chamber of Com- 
merce in London, referred to 
ithe objects which the General 
|Motors Corporation has in 
joining forces with the Vaux- 
|hall Motor Company of Eng- 
land. 

He said the operations of a 
public company such as the Gen- 
eral Motors Oorporation can 
safely be based only on a policy 
whereby the corporation under- 
takes, wherever it operates, to 
carry on its operations to the 
advantage generally of public 
interest and welfare. 
The public interests of 

Motors, he said, could be 
fied into four general groups 
people: Motor car motor 
j car dealers, the employees of the 
;}corporation and the shareholders 
the corporation. 
What he had said of the policy 
obligations of a public com- 
be applied to Vauxhall 
Limited, which has been-a 
company. in Gritain 
many years, he pointed out, 
the history of this com- 
shows the same high regard 
interests of these groups 
and the same constructive endeavor 
to deal fairly with them. 

“As representatives of the pub- 
lic, who really own General Mo- 
tors, we feel perfectly safe in leav- 
ing the management of the Vaux- 
hall Company entirely in the hands 
of the men who have made it. 
what it is to-day—a company re” 
spected and admired,” said Mr. 
Mooney. “The British public has 
continued for many years to dis- 
play its confidence in the manag- 
ing directors who created the 
Vauxhall Company. As these men 
Will continue to operate the com- 
pany, it is to be expected that 
Vauxhall will continue to command 
the respect and confidence of the 
British public. 

Proceeding Mr. Mooney said: 
“You may be interested in the rea- 
sons that led the General Motors 
Corporation to believe that a part- 
nership arrangement with a Brit- 
ish motor car manufacturing com- 
pany could be of mutual advantage 
to the various people concerned. 

“We feel that the motor vehicle 
will continue to occupy a posi- 
tion of increasing importance in 

relation to the various economic 
and social developments that will 
occur during the next several 
years in the affairs of the na- 
tions of the world. Further, we 
believe that the use of motor 
cars will have a remarkable 
growth in the British Empire. 

“During the next ten years the 
| British Empire will move forward 
| aggressively and rapidly in the 
|development of its own economic 
|coherence and strength, In this 
| movement forward, broad and in- 
tensive use of motor transport will 
be made, one of the readily 
available and valuable instruments. 
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Business in New Cars 
In Philadelphia Drops 


Philadelphia, Dec. 1.—Sales of 
new cars by seventeen distributors 
the Philadelphia Federal Re- 
district were smaller in Oc- 
than in September. The de- 
both wholesale and retail 
business accompanied an 
accumulation in stocks of new cars 
in the hands of local distributors. 
Business in used cars was better in 
October than in September, al- 
though stocks of these cars were 
also larger. 


in 
serve 
tober 
cline in 


was by 


The 
changes :— 


following table indicates 


Changes from September 
Number Value 
© 
c 
New car sales, wholesale tt? 
Cars under $1,000. 3 
Cars $1,000 to $2, oo 
Cars over $2.000. 
New cars sales, retail. 
Cars under $1,000... 
Cars $1,000 to $2,000. 
Cars over $2,000.... 
Stocks of new cars.. 
Cars under $1,000....,.. 
Cars $1,000 to sate 000... 
Cars over $2,000 aes 
Used car sales 
Stocks of used cars..... 
Retail time sales., 
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In New and Used Car Marts 





RISING CAR FARE 
SENDS SALES UP 


| 
| 
Dec, 


fares are giving 


Minneapolis, 1.—Soaring 


street car deal- 


ers in small models of cars, new 
and used. a strong talking point 
oft the 


salaried classes which have here- 


with heads families and 


tofore been rather poor pros- 


pects. 


Recent street car fare increases 


x ten 


very 


fixed 
tokens for 


at cents cash and 
60 cents. There is 
that the 
will remain the same and the token); 
fare cut to nine tokens for 60 cents. | 

Dealers in moderate priced cars 
are seizing on this situation to 
press for sales. It pointed out 
that the average family must pay 
$20 or more monthly for street car 
transportation. Families with three | 
children going to and from school 
on street cars five days a week, the} 
breadwinner using the street cars| 
twice daily and the housewife using | 
the for shopping tours, 


rates 


good prospect cash fare 


is 


cars 


a cash outgo which salesmen tell 
them might just am& well go into 
autos. ad y 

In fapaéffies where three or four 
adults are working a car can easily 
be purchased and allow them to} 
avoid street railway tolls to aid in 
offsetting car costs and upkeep. 
Thousands of new prospects have 
been put in a mood for car buying , 
by the increasing fares, it has been 
found by wideawake dealers, who 
have made surveys that their 
salesmen may press their combined | 
business-pleasure sales talk on per- 
sons paying heavy monthly street | 
ear fare 


so 





Falling Sales Normal, 


bills | 
| 











City, Dec. 1. — Sales 7} 
of new motor cars in 
City are showing a slight de- 
crease over last month, but deal- 
ers generally consider conditions 
normal, 


Kansas 


| 

Dodge 
George Ware, sales promotion | 
manager of the 
pany, Dodge 
sales for the 


5S 
Butler Motor Com- | 
distributor, reports | 
first three weeks of 
November at approximately one- 
third better than for the same! 


period last vear. 


| 

| 

| 

Peerless | 

L. D | 

of the 
here, 

strong 


branch 
Motor 
wholesale 
“The pre-showing 
in the new six has been the " 
a 
11 

j 

| 

| 


Sasscer, manager 
Company } 
as | 
, | 
interest | 


Peerless 


reports sales 


est I ever have seen on any ¢: 


he declared 


Moon 

The 
Moon 

a good 

Edwards 
force 

weeks 


of the 
enjoying 


E. | 


factory branch here 
Motor Company 
business, according to R 
of the company’s 
“Sales for the first three 
of. November of the Diana 
have been strong, with the demand 
for the Mogn also good Mr. Ed- 
wards 


is 


sales 


Sa d 

Velic 

of the Curran 
Velie dealer, 
“We conside 


mostly seasona 


Mo- 
says 
our } 
l Mr 


A. L. Curran 
tor Company 
slow 


off 


sales are 
dropping 


Curran said 


| have 


Paige-Jewett 
R arre 
Bird-Syke 


H 
the 
Paige-Jewett 
have tendency 
up” few days” prior 
to that sales had been strong. ‘‘We} 
can expect nothing else than a 
slowing at this season 
vear,’ Barrett 


sales munager of 


tt. 
Bunker Ce 


ympany 


deale1 says sales 


to 


but 


shown a ‘slow 


the last 


he 


declared 


up of 


Mr 

Hudson- Essex 

John 
ager 
Company, 
also reports a 
in the few 


R. Cunningham, sales mian- 
the Hudson-Brace Motor 

Hudson - Essex dealer, 
seasonal slowing uP 
days, with condi- 
tions generally satisfactory. “The 
sales resistance is becoming more 
pronounced,” Mr. Cunningham said, 
“but still sales are somewhat bet- 
ter than this time last year.” 


ot 


last 
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REPORTS ON USED 
CAR BUSINESS 


Toledo, Dec, 1.—The used car 
business of northern Ohio could 
stand something an unusual 
nature to jolt it into greater ac- 
tivity. Dealers, while they say 
that conditions are better than 
sixty days ago, are not at all sat- 
isfied with the used car problem. 

Many companies have’ con- 
ducted sales and with the sea- 
sonable slump in new cars and 
the added cffort put behind the 
movement of the second-handers 
have managed to reduce stock in 
many instances, 


Overland 

The Perkins-Taylor Company, 
Overland dealer, just finished a 
big sale of used cars and adver- 
tised special low prices. It moved 
im the neighborhood of $15,000 
and the firm has its stock well 
under control. 


Buick 

Jack Davis, Buick dealer, has 
his stock in unusually good 
shape. A year ago his inventory 
was $40,000 in used stock. Satur- 
day it was $13,000, which is be- 
low normal. Shortage of new 
cars, extra efforts to move used 
stock and special caution in al- 
lowances is the answer to the 
g00d condition. 


Oakland 
George Close, Oakland 
also in excellent 
of used 
However, 


dealer, is 
shape with a 
much under 
he says, there 
is a slowness in used gtock that is 
worth thinking about. 


cars 


Studebaker 
Studebaker 
good 


Lurie 
tributors, 
used cars 
big month 
made a 
recently 


srothers, 
have 

but they 
in new 
number of 
inaugurated a $200 
plan and it was 
stimulate sales. 


dis- 
of 
a 
have 
They 
down 
found to 


stock 

have had 

cars and 
trades. 


a 


greatly 


Nash—Ajax 

kX. Doan of 

Company, Nash 
has well in 
his stock of cars but 
the market active 
not come did 


season 


Charles Doan 
Ajax 


lowering 


the 

. 
and 
done 
used 


is not Sales do 


in 


in as they earlie 





Dealers Pulling Away 
From Trade-In Deals 





Hartford, 
of 
shows there are in the neighbor- 
hood of 1,000 used cars offered 
for sale in this vicinity. Slowly. 
but surely, the used car situation 
is Changing and dealers are grad- 
ually pulling away from trade-ins. 

The Harrington Hudson 
this week, an 


Conn., 
the 


Dec. 


survey used car market 


as 


illustration 


; had only two used cars in stock 


There is a tendency 
ward caution, especially as regards 
which 
almost 


general 


Lo- 


cars, are regarded 


the 


as 


being out of picture 
spring. 
G 


one's 


Aaron 
on 


Cohen Inc advertises 
terms; with 
pay and no red tape, and 
the fact that the will 
effect a saving of from $50 to $500 


own no 
to 
stresses sale 
rs offered 


been marked dowr 4) 


list 


per 


ott the 





Depressing Outlook 
In Used Car Field 


Com- | 


Demonstrators | 





New Haven, Conn., Dec, 1.— 
Used car sales conditions in this 
territory do not provide a very 
good outlook for business in this 
field during the next few 
months, according to a survey of 
the local used car dealers. 

In the new ¢ field the situa- 
tion is much different, as a survey 
of the local dealers discloses the 
fact that new car sales for 1925 
will be far in excess of the 1924 
total. Ford leads the field in the 
low-priced cars. 


— 


ar 


'MOHEN & AMIDON 
WIN SALES CONTEST 


| Hartford, Conn., Der 1 The 
Mohen & Amidon S:ules Corporation, 
esse 
the Harrington Hudson (¢ 
distributor for southern 
cut, off the fall 
j test staged the 
Wholesale tH 
of the Harrington « 
|figuring up the 
test, which was 
ithe lines of a 
; términed that 
{don Sales 
| highest score with 
of total of 1,205. A. H 
of the Mohen & Amidon 
iforce had the highést 


j} Hudson and X 


dealers 


‘ompanys 
Connecti 
carried sales con- 
bv distribuiotr 
WW 
ompany, 
the 
ted 
football game, de 
the Mohen & Ami- 
Corporation had the 


0 points out 


Manage) iostei 
in 
scores 


in con 


conde along 


a Spence 
sales 
individual 


| score, 


BATTING 1,000 PER CENT. 
Dec. 1 In 
the Chicago Flint Dealers’ 
twenty-seven members is 
1,000 per cent., with every member 
answering to roll call at its meet- 
ings, according the organiza- 
; tion’s secretary. Enthusiasm of the 
entire membership is reported to 
be running equally high. 


Chicago, attendance 


to 


|}SEES GOOD SEASON 
AHEAD FOR DODGE 

Halifax, N .S.. Dec. 1.-—A. L. 
Pelton, Kentville distributor for the 
entire Annapolis. valley for the 
Dodge car, says that notwithstand- 
ing the unsatisfactory fruit erop in 
this world famous part of Canada, 
the sales of the Dodge are very 
satisfactory, and the 





tory indeed. 

GOOD BUSINESS AHEAD 
| Appleton, Wis.. Dec. 1 
lerable 
season's 
| meeting 
jthe Fox 
} River 
| here. 
; Motor 
i the 
| the 
jin 


encouragement 
business was 
of Chevrolet 
River Valley 
Chevrolet Company 
L. D. Frint of 
Car Company, 
principal speaker, described 
strides that were being 
sales by automobile manufac- 


for 
voiced 


next 
at 
dealers 
at the 


a 


"Ss garage 
the Frint 
Milwaukee, 


fer Economical Tr: 


he says | 











undet 


Club of | 
batting ! 


outlook for | 
the coming season is also satisfac- } 


—Consid- | 


made | 
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This column is devoted to 
the exchange of ideas and 
suggestions by readers of 
the Automotive Daily News 


on new and used car prob- 
lems. 





[WHAT DO YOU THINK? 





| 
| 


| EDITOR, 
| Automotive 
| We are 


Daily 


bitterly opposed to small 


News, 


payments down and long terms on 


eithe used 


You 


your 


new o1 cars 


are absolutely correct in 


statement that if a buye 


does not have enough equity in 


car to justify him retaining it he 


will the 
leat 


We 
the 


not care whether or not 


goes back to the deale1 


believe that one-third 


and balance in monthly pay 


of no twelve 


to eX- 


ments longer than 
months is the extreme limit 
tend on time payment sales. 
We have been in the automobile 
business about eleven vears. The 
first five years we handled most 
of our time payment paper and 
the past six vears, we have handled 
all of it. 
Time 
lutely 


sales are abso- 
for a concern en- 
gaged automobile business, 
but it necessary to 
this business on a sane, safe 
Very truly yours, 

E. L. MaKkKibbin. 
MaKibbin Motor Co... In: 

Dodge Brothers 

Cedar Rapids, Ia 


payment 
necessary 
in the 
is as transact 
basis. 





SALES INCREASE 
Elizabeth, N. J... Dec. 1. 
Hopkins Motor Car 

Rickenbacker and 


Company, 


the 
ihe same 
This dealer cd: 
handle used cars, being a mem- 
of the Elizabeth Used (¢ 
which is a co-operative 
ganization established 
| ported by many of the 
dealers of this city. 

a - t.. 


thirty days 
month, and 
|riod last 
| not 
| ber 
| Mart, 


over 
for 


also 


year 
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or- 
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down | 


The | 


Oldsmobile | 
dealer here, reports a big increase | 
| in sales of new cars during the last | 

of | 
lox | 


previous | 
pe- | 
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SEES OPEN CARS 
GAINING FAVOR 
FOR SPORTS’ USE 


INNEAPOLIS, Dee. 1. 
— ‘Although the so- 
called saturation point in the 
manufacture of automobiles 
has been reached, production 
is being increased and re- 
/placements alone total about 
3,000,000 cars a year.” 
| This was the statement of E. F. 
Glenny at dinner of officers and 
employees of the Minneapolis sales 
organization of the Oldsmobile 
company in his honor. Mr. Glenny 
has been promoted from manager 
the Minneapolis branch of the 
| Olds Works to the post of national 
supervisor of organization. 

The majority of cars sold now 
closed cars and the open car 
becoming more popular for 
sports use, Mr. Glenny said. Adapt- 
ability of the closed car to all sorts 
of weather has caused the change 
of sentiment. 

Mr. Glenny announced that on 
January 1 the Olds Motor Works 
will begin an increased produc- 
tion schedule that will reach its 
peak August 1, 1926, when 500 
instead of 250 cars will be pro- 
duced monthty. 

G. M. Craig, formerly vice-presi« 
dent of the Reilly-Craig Company, 
Olds distributor, was introduced as 

| manager of the Minneapolis branch, 
succeeding Mr. Glenny. It was alse 
announced that G. E. Hitchcock, 
formerly department manager foe 
the Pence Automobile Company, 
had been elected vice-president 
and general manager of the Powell 
Motor Company, Olds distributor. 
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TO DISTRIBUTE MARMON 
San Antonio, Tex., Dec. 1.—The 
Embleton Motor Company has 
been appointed Marmon distribu. 
Antonio and territory, 
sentative line of new Mare 


- v *}44 
vn caAmsbit. 
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Chevrolet’s convenient length 


and ease of handling make it a 


favorite car among thousands of 


people who encounter city traffic 


and modern: parking conditions. 


| 


another source of profit. 


This gives Chevrolet dealers yet 


CHEVROLET MOTOR COMPANY, Detroit, Micu. 


Division of General Motors Corporation 


Touring .....$525 


Roadster .... 


525 


Coupe ......$675 
Coach .,..,. 695 
Same .cecee Bee 


Commercial 
Chassis 


Express 
Truck 


Chassis 


ALL PRICES F. O. B. FLINT, MICHIGAN 


T 


Y A T L 


oO 


Ww 














4 


AUTOMOTIVE DAILY NEWS, WEDNESDAY, DECEMBER 2, 1925 








Automotive B aily News 


“Ot, By and For the Entire Automotive Industry” 








Published Every Day Excei 
AUTOMOTIVE DAILY NEWS 


25 City Hall Place 
BUREAU, 2-144 GENERAL 


Saturday and Sunday by 
ruUBL non gg A CORPORATION, 
New York , A 
MOTORS’ ‘BUILDING, EMPIRE 3000 


DETROIT 


Application for entry as second-class matter is pending at Post Office, New York. N. ¥. 
atari EN 








Oo. J. Elder, sk }{arrington, 
Treasurer; 


George M. Vice-President; G. L. 
Secretar: 


DECEMBER 


President; 
Alexander Johnston, 


um 





WEDNESDAY, 





Advertising 


Harry A. 
Pureau 


‘roadway, New York, N. Y. 

George M. Slocum, Manager Detroit 
H. Shattuck, Western Manager, 
Hayes, New England Manager, Little 
Coleman, American National Bank 
Los Angeles, Cal.; 1037 Henry 


Headquarters—1926 |} 
Tarantous, Advertising Manv-er: 
General Motors Building, Detroit. ich c. 
68 North Michigan Ave., Chicago, Ill. Metz #8. 
Ruilding, Bostor, Mass Blanchard, Nichols € 
Building, San Francisco, Cal.: Lincoln Building, 
Building, Seattle, Wash . 

Address ALL advertising cuts, copy and correspondence for New York office to 
19°26 Broadway, New York City. 








Department—25 City I'll Place. New York, N. Y 
Telephone. Frenklin 3900. 
Editor; Don Wallace Robinson, Managing Editor; 


Bureau. Detro Mich Contributing Ed‘tors: 


Editorial 


Walter 


Alexander IJdhneion, John C 
° . 


Fornton, Editor Detroit 
Wetmore, Clyde Jennings 








SUBSCRIPTION RATES ; 
year, $12.00. Six months. 


10 cents. 
$15.00. $7.60. 


United States and Possessions and Canada: One $6.00. 


Single copies, 
eriptions: One year 


sub Six months, 


Foreign 











Copyright. Automotive De i News Publishing Corporation. 


125, 








Good Business Assured 


By H. H. BASSETT, 


President and General Manager Buick Motor Company 


HIS ccuntry today has an economical President and} 
which lends a foundation for good business | 
who represent a large proportion of | 


Congress, 
in the future. Farmers, 
our total population, have had two good years, and prospects 


for another good year are most promising. Economies prac- ! 


ticed by the government have had a far-reaching effect and 
have been followed to a greater or less degree by all classes, 
who have taken their cue from the example set by our 
worthy President, all of which has resulted in greater values 
being given for the dollar as a rule. 

The automobile business in particular easily leads the 
list in comparison of values offered for the money, especially 
when compared with prices in other lines of merchandise. | 
and with the sound time payment plan which is offered to 
men of limited means, it has proved the greatest boon and! 
cheapest transp¢rtation for man that we have ever seen in 
this country. 

The United States will be for many years a 
creditor nation and there will, therefore. be plenty 

of money to handle our present and proposed rea- 

sonable expansion for future business, especially 

as the danger of inflation has been safeguarded by 

the careful governing of these matters by the Fed- 

eral Reserve banks. There is no question that our 

people as a whole are realizing more and more 
every day how much extra value it gives to the busi- 
ness man and how much greater pleasure it gives 

to the family to be able to own an automobile which 

will run without trouble most anywhere on the 

many and many thousands of miles of permanent 

roadways existing and proposed for the future. 

These are just a few of the reasons which. in my 
opinion, tend to the continuance of excellent business condi- 
tions throughout the country for some time to come. 


Nothing to Worry About 


HERE has been considerable talk within recent weeks of 
the probability of there being 500,000 unsold motor 
cars on hand January 1, 1926. ‘‘Crape hangers,” if we may 


be permitted the picturesque vernacular, have cited this con- | 
dition as a reason for slowing down and casting speculative | 


eyes in the genera! direction of the cyclone cellar. 


It is interesting to read what one of the prominent} 


figures in the automotive industry has to say on this very 
subject :— 
“) doubt that the i surplus of new cars 

will reach that figure, but even if it did, I see noth- 

ing in the situation to be alarmed about. There are 

some 50,000 automobile dealers in this country alone 

and a normal supply of cars for display and selling 

purposes would be around 250,000. If the unsold 
were 500,000, it would average fewer than 

ten cars, worth less than $10,000 per dealer. JI do 

not think this would be dangerous, considering that 

250,000 cars represents about thirty days’ supply 

at the rate cars have been bought this year.” 

A remarkably sane statement of fact. Calm analysis 
usually dissipates bugaboos of this kind. 


7 
UNSO 


S urplus 


The Oil Conservation Commission, 
burn coal instead of oil wherever practicable, informs us 
that there is enough coal in the United States to last for | 
1,000,000 years. If the miners and operators insist on stag- | 
ing their thrilling strike drama every fall, we should be 
inclined to bet on the coal’s chances of lasting forever, 
instead of a paltry 1,000,000 years, 


in advising us to | this overtly 








| The Observer 


What chance is there for all of 
the war excise taxes to be removed | 
|from the automobile? 








| This is a question that many 
are asking now that the Ways 
| and Means Committee has re- 
ported for only a 2 per cent. 


| . . ‘ 
| Slice off the car tax, while re- 


Richmond, Va.. Dec. 1 (U. T. P. 
S.).—According two data obtained 
from the Federal government on 
the gasoline tax paid in the vari- 
ous states of the Union, the motor- 





moving entirely the levy on 
parts and trucks. 

a, } 
administration stand 
Means pro- 


Will 
pat on 
visions? 


the 
the Ways and 


Very possibly not. 





Much of the political value of 
; cutting the automobile taxes would 
| be lost, if the purchaser were still 
leonfronted with a 3 per cent. 
| charge rather than the 5 per cent. 
{when buying a car 

Many congressmen in both 
parties believe that the automo- 
bile levy should come off now. 
These taxes are not justifiable 
in a peace-time program, and 
why not get the credit for doing 
a 100 per cent. job, rather than 
a half-way one? 

The situation is even more defi- 
inite than that. 





The Democrats are out flat- 
footedly for the removal of the 
motor. taxes, all of them. 


(of 


| ists in Virginia paid an average of 
| $7.44 
|treasury during the first six months 


in gasoline tax to the state 


1925, which was more than 
twice the average amount collected 
in gasoline taxes for each automo- 
bile throughout the Unitéd States, 


jin spite of the fact that Virginia’s 


tax rate on gasoline of 3 cents is 
only slightly higher than the aver- 
age for all of the states. If this 
means anything, it means that be- 
cause of delay in completing Vir- 
ginia’s state highway system motor 
car owners in this state are paying 
a severe penalty in dollars and 
cents 

The total gas tax collected in 
Virginia from January 1 to June 
30 of this year amounted to $1,681,- 
786; so if Virginia car owners had 


| paid in the first six months of the 


year the average amount paid by 
;car owners throughout the United 
States instead of twice that amount, 
they would have saved approxi- 
mately $840,000 in taxes. 

Since the gasoline tax in this 
State is slightly over the average 
for all of the states, some part of 
this extra tax may be attributed to 
this fact, but it is fair to assume 





So, 


Capper of 
the opin- 


too, is Senator 
‘Kansas, who represents 
ion of agriculture. 
Senator Smoot wants to see all 
the war excise taxes on automo- 
tive products done away with. 


Senator Couzens takes the 
stand. 


These men are to be reckoned 
| with. 


Capper on this 
Grange and 
3ureau Fed- 
farm 


} With is- 
jsue are 
ithe American 
leration, the two 
ganizations. 


Senator 
the National 
Farm 
largest 


The automobile taxes are cash 
levies on the farmer, and that is 
one of the most potent reasons, 
economically, ethically and po- 
litical, why they are likely to be 
removed at this time. 


Congressman Green, chairman of 
ithe Ways and Means Committee, 
may not be wholly devoted to the 
bill as it stands. 

Iowa dealers who have talked 
with him say that he has told 
them he wants to see the Fed- 
eral automobile taxes done away 
with. If the surplus can be 
shown to be well over $300,000,- 
000, and the debate on the floor 
of Congress is likely to prove this 
to be the case, Congressman 
Green may favor the further cut. 

Representatives McLoughlin is 
expected to take an active part in 
}the fight on behalf of the automo- 
| bile user. 





Representative Sosnowski is 
actively in the fray to see that the 
automobile full considera- 
tion, 


gets 


Congressman Bacharach has ‘de- 
red for full 


nd Cong 


icla 
ies, < essm 
record seeking the 
| levies. 

The situation boils down to 
this: 

The Ways and Means Commit- 
tee has presented a tentative bill. 
If the public is satisfied to have 
some of the taxes remain on, so 
much the better from their stand- 
point, because the government 
does not like to let of any 
source of revenue. 


g£o 


But public, 


cludes 


it feels 


and that in- 
makes clear that 
the time has come for 
unjust tax to be com- 
iway with, then a way 
found to take off these 


if the 
the tr 


that 


| 
} 
i } 
Lae, 


| ple tely done 
an 
‘ vies. 


pe 


With Democrats rarin’ to go, 
and many Republicans favorable 
the complete repeal outlook is 
good. 


same} * 


' 
or- 


repeal of these lev- | 
an Hudson is on}; 
removal of these | 


that the unsatisfactory condition 
of the state’s roads has exacted the 
se of much more gasoline by Vir- 
| ginia car owners than would other- 
; wise have been the case, with the 
resultant heavy cost to them. If 
the figures for the second six 
months of the year are the same 
as those for the first six months, 
;}the average Virginia motorist will 
jhave paid, in gasoline taxes, the 
sum of $14.88, while the average 
; throughout the United States is 
$6.80. 

Virginia ranked twenty-third 
among all of the states in the num- 
iber of registered motor vehicles 
j during the first half of this year. 
The size and population of the 
state entitle her to a higher rank 
than.this, and failure to attain this 
high place is probably due to the 
Same cause; to wit, unimproved | 
roads. 

Gasoline tax collections for 
month of November to date total 








| and the 
the} 


Virginia Gas Tax Doubles 
Average of Other States 


$346,396.02, an increase of $21,- 
000.91 over November, 1924, it was 
announced by Gov. E. Lee Trinkle. 


STANDARD OIL FIGHTS 

Hartford, Conn., Nec. 1.—Under 
the law passed by the legislature 
this year increasing the gasoline 
tax from one to two cents per gal- 
lon the Standard Oil Company of 
New York is required to pay a tax 
of about $14,000 a year to the 
state on fuel which it uses but 
does not sell. However, former 
United States District Attorney 
Thomas J. Spellacy, counsel for 
Standard, claims this fuel is in in- 
terstate commerce, therefore the 
constitutionality of the law is ques- 
tioned by the Standard. The com- 
pany has withheld payment of the 
tax and the state treasurer has 
been requested to wait until the 
legal aspects of the case have been 
duly determined. 

In the new gasoline law the tax 
is imposed as formerly on gasoline’ 
sold, but the word sold is followed 
by the words “or used,” so that 
these two words really require 
Standard to pay on its own gas, 
used in its own motor trucks. 
Standard has paid the two cents 
tax on fuel.to the state on fuel 
sold, butdf has not paid the tax on 
the amount used in its own busi- 
ness. 

State Treasurer Ernest 
ers has turned the matter over to 
Attorney General Frank E. Healy. 
It is said the state would lose about 
a half million a year if the matter 
should go through the courts, the 
law be declared unconstitutional, 
and a return of one cent necessi- 
tated. Meantime, the matter must 
be disposed of, and just in what 
manner it will be is awaited with 
interest. 


E. Rog- 


OCTOBER COLLECTIONS HIGH 

Columbia, S. C., Dec. 1.—A total 
of $371,498.65 was collected during 
October from the 5-cent gasoline 
tax imposed in South Carolina, ac- 
cording to figures released by 
State Treasurer Carter. Of the 
total, three-fifths, or $ 899.19, 
is given to the State Highway De- 
partment for highway development 
remainder, $148,599.65, is 
given the counties for use on roads 


999 


wees 


}not in the state highway system. 





26-Dec. 6—Berlin, Germany. 


1- 8—Pernambueeo, Brazil. 


6-16—Bruseels, Belgium. 
10—Indianapolis, Ind. 
section. 
15-16—Washington, D. C. 
distribution conference. 
7-20@—Buenes Aires, Argentina, 


—Waterbury. Conn. 
show. Date not set. 
—e. Ohio. 
how. Date not set 
16- 23— Philadelphia, Pa 
.13—Milwaukee, Wis. 
11-13—New York City. 
Officials. 
11-16—Chicago. American 
11-16—New York City. 
14—New York City. 





Astor. 
21-22—Buffale, N. ¥. 
Treating. 
16-23—Newark, N. J. 
16-23—Philadelphia. 
16-23—Cincinnati, Ohio. 
1¢-28—Miwaukee. Wis, 
16-23—Buffale, N. Y. 
18-23—New York City. 

Madison Square Garden. 
19-21—I.os Angeles, Calif. Americ 
20-22—Detroit. National Society 
21-22—Detroit. Michigan Inde 
23-30—Montreal, Canada. Annual 
23- —_ leveland, 0. Cleveland 

ion, automobile show 
23-. 30—Cleveland, Ohie. 
23-30—Baltimore, Md. 
23-30—Detroit, Mich. 
23-30—Brooklym, N. ¥. 


Twentieth 
Fifteenth 


26-29—Deiroit, Mich. Society 
21 —Detiroit. 
27-30—Scraaton, Pa, 
~ 2%7—Detreit, Mich, 
vention, 

30-Feb. 6—Chicago. Eleventh 

30-Feb. 6—Washington, D. C., 
30-Feb. 6—San Francisco. Tenth 
30-Feb. 6—Chicago, Il. 
31-Feb. 6—Chicageo, I). 


Scranton Motor 


National 


2- 6—Denver, Col.. Denver 
9—Springfield, Hl. 
6-13—Providence, R. I. 
automobile show. 
6-13—Minneapolis, Minn, 
| ern automobile show. 


| 


Rhode 





|Coming Automotive Events 


NOVEMBER 


Annual Automobile Show in the Kaiserdamm. 


DECEMBER 


Good Roads Conference, 
8- 4—Washington, D. C. Fifth Annual Meeting of Highway Research Boara. 


Annual Automobile Show 
Society of Automotive Engineers, meeting of the Indiana 


Chamber of Commerce of the United 


Eighth annual Argentina Auto Show. 


JANUARY 


Waterbury Automotive Dealers’ 
Columbus Automobile Dealers’ 


., Philadelphia Automobile 
Eighteenth Annual Automobile Show. 
Second World Motor Congress for Fereign Automotive 


Road Builders’ 
National Automobile Show 
Society of Automotive 


Winter sectional meeting of the American Society 


Nineteenth Annual Newark Automobile Show. 
Twenty-fifth Annual 
Automobile Show. 
Automobile Show. 
Twenty-fourth annual 
Twelfth National 


an Petroleum 
Automotive Engineers, 
pendent Oil Men's 
Motor Show 

Automobile Mant 


Automobile Show. 

Annual Automobile Show. 
Twenty-fifth Annual Automobile Show. 
annual automobile show. 
26—American Koad Builders’ Association. 
of Automotive Engineers, 
Michigan Highway Association 

Trades Association Auto Show, 

Michigan Automotive Trades Association Sixth Annual Con. 


Annual Chicago Automobile Salon. 

Automobile Show. 
annual Pacific 
Eleventh Annual Automobile Salon, 
Auto Show. 


FEBRUARY 


Automobile Dealers‘ 
lilinois Automotive Trade Association, annual convention 
Island Automobile Dealers’ 


Minneapolis Automobile Trade Association. 


States, national 


Association, annual anto 
Association, Motor Hall 


Show. 


Association Annual Convention. 


Engineers, annual dinner. Hotel 


for Steel 


Automobile Show. 


automobile show. 
Motorcycle, Bicycle and Accessory Show, 
Institute, sixth annual meeting, 
Association. 

facturers and 


Dealers’ Associa- 


Good Roads Week. 
annual meeting. 


Automobile Show. 
Hotel Drake, 


Association, annual show. 
Association, annual 


Northwest- 
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GASOLINE RISES 
IN NEW ENGLAND 


Action of Standard Be- 
lieved to Foreshadow 
Other Jumps 


EW YORK, Dec. 1.—An| 
advance of one cent a| 
gallon in the price of gasoline, 
put into effect today by the) 
Standard Oil Company of| 
New York throughout New) 
England and New York state, 
excepting Greater New York, 
Long Island and Westchester, 
-was believed to foreshadow 
further increases in various 
parts of the country. 

This advance makes the wholesale 
price 17 cents and the retail price 
20 cents, prices which have pre- 
vailed in the metropolitan district 
for some time. The advance is the 
first general rise in gasoline in the 
East since June, and the first 
change since August 7 when 
there was a reduction cent 
a gallon. 

Effective today, it was learned 
yesterday, the Simms Petroleum 
Company will pay a premium of 
10 cents a barrel for North Texas 
crude oil of 40 gravity and below 
and a premium of 5 cents a bar- 
rel for crude of more than 40 
gravity. 

Water 
wells 
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of one 


in the 


in 


encroachments 
the Garber pool Okla- 
homa, Wall Street learned, were 
having further effect on produc- 
tion there. Output of the shallow 
and deep sands in the Garber pool 
aggregated 55,000 barrels on Sun- 
day, against 70,000 barrels:a week 
ago, and 80,000 barrels at the re- 
cent peak. A few weeks ago oil 
men predicted that the Garber pool 
would be a 100,000-barrel pro- 
ducer, but the invasion of water 
there has completely changed the 
genéral situation in the Mid-Con- 
tinent area, It is expected that a 
sharp drop in production will bring 
a firmer tone prices. 

The production of crude 
California averaged 641,500 
daily last week, a drop 
barrels a day, compared 
646,000 barrels of 
seven days. These how- 
ever, were partly offset by the in- 
formation that the Signal Hill field 
in California had been extended by 
the opening of a new well with an 
initial flow of 2,500 barrels. 


Harvester Co. to 
Build More Buses 


That 


1.—T! 
to be steadily 

the English 
a type of bus 
that is economical 
of gasoline than the 
American buses and trucks are mes- 
sages brought back from abroad by 
Alexander Legge, president of the 
International Harvester Company. 
“Our German business,” he said, ‘is 
probably more than per cent. of 
pre-war, and our average European 
business probably more th 65 
per he said, 
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previous 
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TO OUR READERS 


The Automotive Daily News 
is prepared to furnish informa- 
tion concerning the financial 
position, earning power and 
dividend basis of companies 
in the automotive industry. It 
will not undertake, however, to 
advise prospective investors as 
to the merits of ary particular 
security. Requests for informa- 
tion relating to the assets, 
come, yield on stock 
issues, etc., should be addressed || 
to the Financial Editor, Auto- || 
motive Daily News, 25 City Hall 
Place, New York, N. Y. 


in- | 


or bond 











| Base prices, 
| High 


| Zine, 


| Aluminum, 


Copper, 


RANGE OF AUTOMOTIVE STOCKS | 


NEW YORK S 
ae TOCK EXCHANGE 
Bish Div. 


Net 
Ch ang 
+ 


Sales 
700 


High 
18% 
57 ly 
10% 
88 

3B% 
16 

33% 


Close 
Advance Rumely .... 
Advance Rumely pf 
Ajax Rubber 
Allis-Chalmers . 
Am. Bosch Magneto.. 
Am.-La France 
Briggs Mfg. Co.. 
Chandler Motor 
Chrysler Corp. oon 
Chrysler Corp. pf.., 
Continental - ey 
Dodge prea. 
Dodge Bros. 
Eaton Axle & 
Electric Stor 
Emerson-Brant 
Emerson-Brant 
Fisher Body 
Fisk Rubber . 
Fisk Rubber ist pf 
Gabriel Snubber 
Gardner Motor 
General Motors 
General Motors 7s 
Glidden Co. . 
Goodrich ..... 
Goodyear T. & R. pf. 
Goodyear T. & R. pr pt 
Hayes Whee! ° 
Hudsom Motor Car 
Hupp Motor Car. 
Indian Motoféycle 
Jordan Motor Car 
Kelly-Springfield ° 
Kelly-Sprinzfield 8s pf. 
Kelsey Wheel .. : 
Keystone T. & R 
Lee Rubber & Tire 
Mack Trucks 
Mack Trucks 
Mack ‘Trucks 
Moon Motors 
Motometer A 
Motor Wheel 
Mullins Body 
Murray Body . 
Nash Motors pf.. 
Packard Motor Car 
Paige-Detroit Motor 
Pierce-Arrow 
Pieree-Arrow pt 
Reynolds Spring 
Spicer Mfg. Co.. 
Stewart-Warner Speed. 
Studebaker Co 
Timken Roller 
U. S. Rubber. 
White Motors 
Willys-Overland 
Willys-Overland pf 
Yellow Cc. & T. B 


NEW YORK CURB 


Chrysler Corp i 
Cleveland Motors 
Durant Motors 
Electric Auto-Lite 
Fageol Motor .... 
Federal Motor Trucks 
Ford Motor of Canad: 
Franklin Mfg. ... 
Goodyear T. & R 
Intercon. Rubber 
Miller Rubber, new 
Reo Motor vam 
Republic M. Truck ctfs 
Rickenba eel Motor 
Stutz Mot« Car. 
U. § tuber Recl 
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100 Hall 
255 Motor 
305 Pack 
200 Paige 
670 Reo 
400. Timken Axle 


| CLEVELAND 


Lamp. 
W heel 

rn Auto 

< x Corp ire 

Hupp Motor 

Reo Motor sce 

Stewart-Warner 

Yel. T. &€C. B 

Yel. T. & C. pf... 

Yellow Taxi . ‘ 
DETROIT 

Spring... 95 
& Jones 31 
table shows 
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4914 Firestone 

| Firestone 6s 

| Firestone 7s 
I% | Goodyear 

5 31 Peerless 

Monday's stock 


2 Cc. G 
100 Edmund 
(The 


a 


‘Current Commodity Prices ) |g. 47 


York, Dec. 1.—An 


above movement, complete 








New advance of 1 cent a 
ard Oil Company of New York, effective in New England and New 
York state, except Greater New York, was accepted in the trade 
foreshadowing other. increases. Ragland crude oil has been increased 
5 cents barrel. The rubber market has turned easier, but the 
recessions are only slight. There is a less active pg wecnage Steel jobber 
report a fairly heavy business No changes hay 

STEEL PRODUCTS o——— 


Semi-Finished—Gross Tons December a 
rerolling January-March 
Ribbed Smoked Sheets 
December : 
January-March 
Para-Up-River, f 
Island, fine .. 


gallon by the Stand 
as 


a price 


been made in prices 


10 
08 
10 
O8 
04 
.98 


Billets. 
Billets, forging .. 
Steel bars (hot rolled. 
Plates (hot rolled)....cse.++. 
Blue annealed sheetS.ae.s..:> 
3lack sheets 
Auto body 
Bands , .60 
Cold rolled MD. . < .76 80 
Hot rolled strip... d 30 
Pig Iron, Basic— 

Valleys 


~ -2356.00 
00a41.00 
.90a 2.00 
60a 1.70 
40a 2.50 
35a 3.40) 
.60 


spot 
ine, spot.. 
se cemeeees TT 


se Feeerraseess 


SCRAP RUBBER 


No, 
No 
No. 2 


white ton.. 


Inner tubes 
Inner tubes, 
Inner tubes, 
Tire, automobile, 
Mixed auto tires 40.00a45.00 

Reclaimed rubber—Tire reclaimed, 10c; 
shoe reclaimed, 10%c; tube reclaimed, 
18%. 


-60a22.00 


IRON AND STEEL SCRAP 
(Buying prices, f. o. b., New York.) 
Heavy melting steel. were lk a 
Machine shop turnings. 9.50a10. 
Cast iron borings... 9.50a10 
N ’ 16.00a17 


00 
00 
50 
00 


OIL AND GASOLINE 


MOTOR GASOLINE 


Garages (steel barrels) 
Up-State New York 
Single tank cars, 

New York 


MILL PRODUCTS 


cents per pound, € 
sheets. 


o. b., mill. 
brass 
Copper, in 
spot, 
spot, 


12%aNom 
PRICES AT WELLS 


Penn. 
L 


New York.... 

New York..... 
virgin, 98a99% 
SEAMLESS | ae 
High brass 
Copper 


— CRUDE 
EASTERN— 
| Penn. grade oil 
in N.Y. Tran. 
Co. lines .. 
Bradf’d Distr rict 
oil in Nat. 
Tran.Co. lines 
Penn. grade oil Somerset, light 
in Nat. Tran i CENTRAL— 
Co. lines .... 3.30jLima 
Gaines grade oll Indiana 
} im Nat. Tran Princeton 
Co, lines ,. 2.95|Illinois 
grade oil Wooster 
8. Pa. | Waterloo, 
Pipe lines ... 3.30\Plymouth 
| Penn. grade oll {Canadian .. 
Asked./ im Eureka P. | 
$1.13 Line Cd. 





gerade oil 
Ry ay P. 

e Co. lines. $3.05 

eae coe 2.10 
1.70 
1.15 
2.29 


.$3.40/C abelt 
| Corning 
| Ragland 
3.40} Somerset 


High brass (round % to 2% in.) 
rods, 
OLD METALS 


Following are dealers’ buying and sell- 
ing prices for large quantities, f. 0. b 
cars, New York:— 
Heavy machinery com, $9%a9% 
New brass clippings. 9%:a9% 
Auto radiators 7 als 
Srass, heavy 
Brass, light é 
RUBBER MARKET 
Plantations— Bid 
First latex $1.12 


11%al1% 
10 53210 % 
Ria 8% | 


5% 


crepe, spot. lines 3.25% 


»| plan to organize 
2; He 





Hudson Dealers Have 
New F inancing Plan 


Detroit, 
tributors 


Dec. 1.—Hudson dis- 
in Detroit are offer- 
ing a new financing plan where- 
by new car purchasers are al- 
lowed to make small down pay- 
ments, with periodical pay- 
ments before accepting actual 
delivery. Interest at the rate of 
8 per cent. is allowed on interim 
payments. While the interest 
rate is double that ordinarily 
paid, these distributors believe 
the interest incentive will act as 
a sales stimulant. 











$60.00a70.00 | 











Stromberg Shows 


Gain in Earnings 


New York, 1.—The 
berg Carburetor Company of Amer- 
the quarter 
1925, 

expenses 


Dec. Strom- 


for 


30, 


ica, Ine., reports 
ended 
profit of $240,027 


and Federal taxes, 


September net 
after 
equivalent to $3 
on 890,000 
no par capital stock. This 
pares with $225,064, or $2.81 
share, in the preceding quarter, and 
$99,359, or $1.32 a share, earned on 
75,000 no par shares 
in third quarter of 1924. 


a share earned shares of 


a 


com- | 


outstanding | 


ADOPT PLAN FOR 
RUBBER EXCHANGE 


EW YORK, Dec. 1.— 

Definite steps toward 
the organization of an ex- 
change in New York to deal 
‘in crude rubber futures have 
|been taken by the board of 
|managers of the New York 


| Cocoa Exchange. 

} The plan, announced in reso- 
lutions by the managers of the 
exchange, provides for the use of 
this organization’s floor for trad- 
ing in rubber. The resolution 
provides for an increase in mem- 
bership sufficient to take care of 
the rubber interests, which are 
expected to join the exchange. 

Special memberships to be classie 
fied as “rubber founder members 
ships’’ will be offered to the rubber 
trade at a price materially under 
the $5,000 at which cocoa mem- 
berships are now selling. Provi- 
|} sions are also made to increase the 
membership of the board of man- 
lagers and to add another vice- 
| president to the officials of the ex- 
change, the name of which prob- 
ably will be changed to the New 

York Cocoa and Rubber Exchange, 

}Ine., in the near future. 











Urges Rubber Exchange as 


Way to Sta 


Dec. 1.—That a 
“properly set up,” is 
the only means of stabilizing a 
“market otherwise subject to un- 
healthy swings,’ is the view of F. 
R. Henderson, president of the 
Crude Rubber and Foreign 
uce Corporation, of 250 West 57th 
St., who is the chief backer of the 
an e here. 


New York, rub- 


ber exchange 


xchange 
gave out today a statement 
ting forth his views. 
“An impression 
ground that 
the rubber 
a violent 
derson., 


has gained 
participation in 
would stimulate 
said Mr. 
quite differ- 
in the rubber 
summa} 


outside 
m 
advance,’ 
“We believe 
ently. The situation 
market today can be 
follows:— 

“On one side we have the 
tical information, which has mae ere 


irket 


as 


statis- 


It was astonishing! 


and other 
much “missionary” 
would materialize. 
A flood of letters! 


days double that 


That’s an idea of 


by aeration, 


you ready to reap the 
made business? 


Kokomo, 


Distributors in a 
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set- | 
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100 LETTERS 
EVERY DAY! 


A new device, alone in 
its field. An extensive advertising campaign 
was launched in the Saturday Evening Post 
national publications, 


Thousands! 
still coming in—one hundred every day, many 
and more! 


KINGSTON OIL AERATOR AND FILTER, 
the device that REMOVES SLUDGE, the 
ever-present enemy of your motor. 
than a SLUDGE remover, 
and gas dilution and sulphurous acid dilution 
and abrasive grit by filtration. 
The device that motorists 


Just a line to 


BYRNE, KINGSTON & COMPANY 


Branches: New York, 
ll pr 


Oil Aerator Filter 


bilize Market 


been responsible for the almost 
continuous advance during the cure 
rent year. Using the statistics which 
are available, both as regards 
timated production and consump- 
tion, rubber can advance to a dane 
gerously high price. 

“In other commodities, when 
similar situation exists, the 
| resistance to such an advance 
substantial amount selling 
what is termed the ‘bear’ side. As 
agdinst the st stical position of 
rubbe exchange would supply 
the means _§ fé considerable 
amount of selling. There is a wide- 
belief in and out of the 
that today’s level of price 
soonet later prove 
tance to the 
iy’s tonnage 
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TO OUR READERS 

We have installed a service 
department, the duty of which 
it will be to answer all inquiries 
from our dealer readers regard- 
ing the purchase, installation or 
operation of all types of shop 
equipment. We ask our readers 
to take advantage of this service 
and to write us fully regarding 
their shop problems. Address, 
Service Editor, Automotive Daily 
News, 25 City Hall Place, New 


STANDARDIZATION 
REPORT READY 


Cleveland, Dec. 1.—Reports of 
the standardization committee of 
the Automotive Electric As- 
sociation on the association's 
new headlight § standardization 
booklet and on the standard 
ization of electric equipment 
for motor coaches will be sub- 





York, N. Y. 








mitted at a meeting of the com- 
mittee to be held at the Old Col- 
ony Club, Cleveland, Wednesday, 
according to announcement today 
by Earl Turner, association man- 
ager. 

The reports, however, are not to 
be made public until January 11 or 
later, Turner said, because it will 
be necessary for the association di- 
rectors to review and approve the 
reports. 

Burns Dick, chief engineer of the 
Wagner = Electric Company, St. 
Louis, is chairman of the commit- 
tee. Among his associates are: C. 
F. Gilchrist, chief engineer of the 
Electric Auto Lite Company, To- 
ledo; F. H. Prescott, chief engineer 
of the Remy Electric Company, } York will build a $100,000 addition 
Anderson, Ill.; W. P. Loudon, as-|to its garage at Elk and Gorham 
sistant chief engineer of the Day- | Streets, this city. The present ga- 
ton Engineering Laboratories Com- jrage is a five-story building, and 
pany, Dayton, O., and T. lL. Lee, | the addition will gzive it an addi- 
ehief engineer of the Northeast |tional 100 feet of frontage on Gor- 
Electric Company, Rochester, N. Y.! ham Street. 


OLYMPIC TO PRODUCE 
GAS AND REFINED OILS 


Seattle, Wash., Dec. 1 (U.,T. P. 
S.).—Arrangements for the produc- 
tion of gasoiine and refined oils by 
the middle of December are being 
made by the officials- of the new 
Olympic Calpet Refining Company, 
which is establishing a new indus- 
trial plant in this city. The output 
planned will be approximately 
11,000,000 gallons per month. 


BUILDING ADDITION 
Buffalo, N. Y., Dec. 1. 
Standard Oil Company of. New 


- The 





Fremont Metal to 
Rebuild at Once 


Fremont, O., Dec. 1.—Officials 
of the Fremont Metal Body Com- 
motor bus 
bodies, announces that the com- 
pany's plant, which was. destroyed 
by fire, will be re- 


pany, manufacturers of 


27 


November 
built at once. The fire caused dam- 
age exceeding $75,000, entirely 
covered by insurance. 

Besides the factory, in which new | 
tnachinery was recently instatled | 
and -which contained ten mator 
truck chassis, some 50,000 feet of 
lumber .used in making truck 
bodies was destroyed. 

The company, organized four 
years ago, had been enjoying good 
business. The company’s capital- 
ization was recently increased from 
$50,000 to $1)0,000. 


| New Accessories 


British Fea turing English 
Bodies on American Cars 


ONDON, Dec. 1 (U. T. P. S.).—The Englishman resents 

anything which makes him conspicuous, or which has a 
suggestion of the bizarre, and in order to more nearly meet . 
British requirements some of the importers of motor cars are 
now content to import chassis only, and have bodies fitted 
which meet with British ideas and requirements. 
——— ia a Sspecially is this important at 
the present time when a “Buy 
British’? movement is being fostered 
by everybody in this country from 
the government downwards, 

The latest Ford developments 
are in this direction. 

The London distributors of the 
Chrysler Eustace Watkins, Ltd., of 
New Bond Street, are now making 
a feature in their advertising of 
British bodies. 


sinenchajaen ee \ 
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FIRE DAMAGES PLANT 





SELL OIL LEASES 
Lisbon, O., Dec. 1.—Eleven oil} 
leases totaling 251 acres of land in| 
Knox township have been sold by} 
J. M. Davidson to H. M. Dinger, | 
it announced. It also an-} 
nounced that G. W. | 


is is 

sarricklow, | 
who held leases on 333 acres in| 
Fairfield township, has disposed of! 
these holdings to the Cambria oil! 
and Gas Company. 
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Conspicuous Good 


1 G4. 


Persons who drive Ricken- 
backers find themselves con- 
spicuous among motorists. 


knowledge 


They are constantly answering 
questions about their cars. 


Seems as if all friends and ac- 
quaintances are consumed 
with curiosity about the 
several distinctive features 
of this car. 


Not a few express frank envy 
of the possession of this 
beautiful thing. 


dorsed and 


Yao, Ce) 


your car. 

“I am always demonstrating 
my car to some friends’’ says 
one Rickerbacker owner. 


“I admit I get as much of a 
thrill out of each demon- 
stration as does the other 
fellow.”’ 


tainly will 
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Famous “‘Six’’ Prices 
Phaeton 
Brougham 
Roadster 
Coupe-Roadster 
Sedan 
De Luxe Coup 


Sedan 


ns 


LOD DOD OO) 


f. e. b. factory plus war tex 


— 


‘“‘It is surprising how little real 


misinformation there is ex- 
tant with regard to 4-wheel 
brakes, for example.’’ 


‘“‘One ride—and the prospect 
is sold once and for all.’”’ 


There’s a lot of satisfaction in 
knowing that your judgment 
and your taste in the selec- 
tion of an automobile is en- 


by everyone who sees you in 


When you do go into this 
matter of motor car super- 
iority far enough—and select 
a Rickenbacker as you cer- 


find yourself conspicuous for 
your good taste. 


RICKENBACKER MOTOR COMPANY 
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| cinnati, O., offers a new automobile 
ismoker’s kit of compact design. 


| designed 


[the receiver 


|ranged 


mann 


| dicated 


' strument 


work 


that, 


; prongs t ‘ an 


plied 
idelmann 
j 
| Freez-Meter 


OF BEANS SPRING CO. 


Massillon, O., Dec. 
the plant of the Beans 
Company, manufacturers of auto 
springs and bumpers, did con- 
siderable damage, according to of- 
ficials. Repairs have been made 
and operations have been resumed. 


1.—Fire at 
Spring 


TO SELL ACCESSORIES 

East St. Louis, Til., Dec. 1.—E. 
P. Spalding, V. W. Overby and E. 
A. Thomas have formed a company 
to be known as the Associated. Mo- 
and will distribute acces- 
sories and supplies for motor ve- 
A store has been opened in 
Building. 


Mid-West Glass Company, Cin- 
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is torists, 
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paper pack of cigarettes; in front | hicles. 
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holder. | 
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cannot | 
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LEAFLESS AUTO SPRING 
Camden, N. J., Dec. 1 (U. T. P. 
-A patent cover leafless 
auto spring has nted to 
Charles H. Buckler of this city. He 
is preparing to market the product, 
he will render 
tires, absorbers and 
leaf unnecessary. 


The 
highly 
rust. 


unit is 


nickeled, 
It to S.). ing a 
dash o1 
the rear 
of two screws. 
that it 
and cleaned 
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NEW RADIATOR SUPPORT 

New Haven, Conn., Dec. 1.—C. 
racale, assignor to t G. & O. 
Manufacturing Comp radiator 
manufacturers of thi city, today 
patent new type 
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IN BANKRUPTCY 
Washington, 
Auto 
filed a 
bankruptey. 
$2,800 and liabilities at $15,695. 
The vetition for the com»any Was 
| filed by Attorney: ess H. Snyder. 
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Dealers Concentrating on 
Christmas Accessories 


HARLOTTE, N. C., Dec. 1.—With the Christmas buying 
season well under way, the situation in the automobile 
accessories trade may be summarized a 


For the jobbers: Merchandise 
is moving steadily and it is dif- 
ficult to designate any particular 
line as a leader. 

For the retailers: The acces- 
series which are particularly de- 
sirable for their value in increas- 
ing the comfort of winter motor- 
ing are in brisk demand, but 
trade generally is well distrib- 
uted over the stocks. 

Accessories retailers have re- 
eeived substantial shipments of 
their Christmas stocks and are pre- 
paring to emphasize the idea of 
buying accessories as gifts. The 
Imes which are being pushed as 
desirable for gifts include robes, 
Vases, emblems, motormeters and 
windshield wipers, Batteries, tools, 
spark plugs and light bulbs are be- 
ing sold in much larger volume 
‘than a few weeks ago, this sharp 
increase being attributed largely to 
the’ motoring conditions brought 
about by the cold weather. 

Wholesalers are enjoying a 
profitable business, and the vol- 
ume is holding up well. No dif- 
ficulty is being experienced in re- 
plenishing their stocks, and ship- 
ments to retailers are being made 
premptly. While the retailers 
are enjoying a brisk trade in the 
less bulky articles, the jobbérs 
appear to be impressed with the 
demand for the items of shop 
equipment, which, holding up 
well, reflecting the general 
prosperity of the, garages and 
repairmen. Bumpers and snub- 
bers are in demand, this 
being in part in consequence of 
the heavy demand for new 

There is nothing flashy 
tacular about 


is 


good 


cars. 
or spec- 
the accessories trade 
in this territory this but 
the demand the 
may be easily and profitably 
That applies both to the 
and the retailers. The 
maintaining full forces of salesmen 
and pushing well 
encouraging the to 
hard while the Christmas spirit 
abroad in the land. 

The that 
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at time 


is of nature 
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are sales 
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is drawing to 
about what 
consider normal 


The increase 


year 
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Replacement 
Parts 


TO MANUFACTURE NEW 
GARAGE DOOR OPENER 


Quincy, Ill, Dec. 1.—The Up- 
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neaut metallic packing 

Vap radiator glycerine, 
sales this week. 

All dealers in the city are opti- | 
mistic about the business they ex-| 
pect will come during this winter. | 
Although they scarcely expect it to! 
;}equal the volume obtained in the} 
Summer months, they do expect it 
ta be better than last year. 


and No- 
lead the 
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jing gears and bearings. 
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EXCELSIOR GEARS 


The gears are correctly designed | building 


| turers’ specifications. 


right Gate Company has been 
launched here to manufacture and 
deal in a new garage door opener 
and upright opening gate. Her- 
man H. Heidbreder of the Central 
for Pattern Company, A. R. Bush, C. 
purposes by the} Lawrence Wells of the Gem City 
Springfiela| Motor Car Company, and John E. 
Manufacturing W. Fogel, inventor of the garage 
| opener, head the company. 


of 
manufactured 
replacement 


gears, made 
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Company, Spring- 
field, O. 
Celeron 


PLANS HUGE GARAGE 

Aurora, Til., Dec. 1.—Harry M. 
be | Coats has let the contract for a 

| hue garage west of the public 
vractically | library building, in which 400 auto- | 
structible and itS| mobiles can be stored, He has] 
principal charac- | purchased a tract of land with a| 
teristics are given! frontage of 275. feet and a depth | 
as; unusuallof 260 feet, paying $60,000. Hel} 
strength, resi-| estimates the cost of the building | 
silence and im- | will be $225,000. 


is 





claimed to 


inde- 


| | 
—s Portland, Ore., Dec. 1.—Con- 

|; struction work on a $40,600 garage 
to be erected on 16th | 
to manufac-/ Street, between Washington and | 
They do not | Alder, has begun. The building is | 
ey absorb shocks,|to be occupied by Cook & Gill, | 
Oregon distributors for the Paige! 
Jewett automobiles. 


changes in 
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LOVER TOP PLANS — 
10,000 OUTPUT 


Buffalo, N. Y., Dec. 1.—The Lover 
Top and Converter Company of this 
city, manufacturer of Ever Ready 
tops for various grades of cars, 
plans to double its production in 
1926 and purchases are being made 
on a basis of twice 1925 require- 
mets, 

Expectations for 1926 are 10,- 
000 Ever Ready sedan tops, and 
the factory at Buffalo is being 
equipped with the necessary ad- 
ditional machinery to meet this 
demand. 

To bring about this increase, the 
company is planning to establish 
branches in the principal cities of 
the East during 1926. At the pres- 
ent time dealerships are scattered 
through New York state, with two 
in Ohio and one other in Pennsyle 
vania. 

An interesting development of 
the Lover company’s business has 
been its sales to automobile distrib- 
utors ard used car salesrooms. 

In October about 500 tops were 
sold in this way 














Dealers Push Winter 


Accessories in Newark 





Real Sedans at coach prices ... 75 horse- 


power ... “Sealed Chassis” ... “Triple 





Newark, N. J., Dee, 
nutomobile accessory dealers are 
taking large space in the news- 
papers ss a part of an extensive 
advertising campaign to urge the 
motoring public purchase 
their motoring accessories now, 
before the bad weather sets in. 
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act CssOorices 


1.—Re- 
in this 
city were not quite as heavy as 
last week, there being a slight 
dbepping off in the gross volume. 
Kanisqueal brake dressing, Gon- 
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tail sales 
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steering . . . lowest time payment plan. 
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Reduction of Tire Sizes 
Urged by Gov. Official 


By RAY M. HUDSON 
Chief of the Division of Simplified Practice, United States Department of Commerce 
ASHINGTON, Dec. 1.—Tire dealers of the country 
have the important job of supplying the needs of 
18,000,000 motorists and unless they can get quality goods 
at prices which permit a fair profit to themselves they might 


as well close their doors and use their money for some 
} 


purpose. 

Every retail merchant has a cer- 
tain amount of capital to invest in 
merchandise. Whether he makes a 
profit depends on the merchandise 


being sold and the frequency with | 


which he can turn over his stocks. 

In the tire ficld it is indicated 
in communications we receive 
that there is a vast amount of 
confusion of sizes and differences 
which are trivial, but which add 
greatly to the cost of maintain- 
ing a complete tire stock. 

The problem of shrinking prof- 
its has been an acute one in many 
industries since the close of the 
war, and it is a striking fact that 
the National Hardware Association 
discovered among its members 
that an average net profit was 
made on each $100 of sales of only 
44 cents. e ; 

In other words, their — net 
profit was about one-half of 1 
per cent. of the business done. 
Ordinarily there is not much 
kick in “one-half of 1 per cent,” 
but in this case there was a big 
-kick by the hardware men over 
the small return for their year’s 
work, which may serve as an ex- 
ample for the tire dealers of the 
country. 

Hardware dealers found 
greatest trouble in too many va- 
rieties of every day articles. For 
example, they found  single-bit 
axes offered in thirty-four models 
four grades, thirty-five brands 
eleven finishes and nineteen sizes 

The total varieties of the thirty- 
four types actually purchasable 
were 6,118. This same difficulty 
existed in many. other lines carried. 
They started to clean house, to 
wipe the slow-moving goods 
that stay on the shelf that gathered 
dust rather than dollars. 

The hardware industry is not 
the sole example of this sort of 
action. The railway industry, 
one of the greatest businesses on 
earth, found that it cost 25 per 
cent. of the value of railway sup- 
ply stocks to maintain its stores. 
One road released $18,000,000 
through climinating surplus 
items in its supply list. The 
sum thus realized became avail- 
able-for more vital uses. 

One 1 company 
plified it 


their 


out 


irge g% sim- 
equipment to 
of motor trucks and make 
passenger Consequently, 
cut its stock of supplies from 2 
000 to reduced the varieties 
of greases and 
cost 2 cents per mile in 1922 under 
the cost of 1921—and without low- 
ering drivers’ pay. 

I could cite you many in- 
stances of saving from this sim- 
plification work. They run into 
$100,000,000 for the manufactur- 
ers, the distributors and the con- 
sumers. Simplification ranks 
among the ten most important 
factors in business management, 
whether manufacturing or mer- 
chandising. 
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of 
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one 


cars 


tires, oils, 


its 
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R0 -nt. 


most an yusiness ce ol 
the comes per 
cent. of the If 
this is the case in the tire business 
—and I see no reason why the tire 
business should be a marked excep- 
tion—why continue to carry that 
80 per cent. of variety to satisfy 
the needs of your total business? 
Why penalize the majority of your 
customers by trying to too 
closely to the minority? . 
Some one may say: “But the 
tire manufacturers and car build- 
ers control the situation.” If you 
should ask them why they make 
certain things they'll tell you, as 
manufacturers often tell us, “We 
only make the things the trade 
demands.”” Why not take them 
at their word and exert your col- 
lective strength for tire simplifi- 
cation? 
We have 
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BALLOONS USED 
IN SOUTH AFRICA 


Johannesburg, British S. A., Dec. 
1 (U. T. P. S.).—South Africa is a 
difficult country to introduce any- 
thing new to, chiefly on account of 
the reluctance of its people to give 
up tried methods. When balloon 
tires were first mentioned, some 
three years ago, there were many 
who said that the low-pressure 
casing would never work in South 
Africa. 

Now nearly all the new car arri- 
vals are fitted with balloons and it 
is estimated that sales of inter- 
changeable low-pressure tires are 
approximately one-third of the 
total. In the towns the transition 
is almost complete, but in the 
country there is still some opposi- 
tion to the new type. 

-It is claimed, especially by farm- 
ers in the bushveld districts of the 
Transvaal, that the balloons stand 
up well for three or four thousand 
miles and then start to give a great 
deal of trouble. The bush is most- 
ly of a thorny kind and on the 
roads many thorns strewn. 
These, it is said, penetrate the bal- 
loon tires much more easily than 
the high pressures. 

However, country dealers are de- 
manding more and more low-pres- 
sure sizes, and with the growing 
number of cars with i bal- 
loon equipment, high press 
gradually out. fabric 
tires have completely disappeared, 
except in the 30x314-inch 
Cord high pressures hold the mar- 
ket with balloons, 


get 


losing The 


Sizes. 


Columbia Tires 
Have Good Sales 


Portland, Ore., Dec. 1 (U. T. P. 
of the Columbia Tire 
Corporation for the month of Oc- 
tober, 1925, were greater than for 
any other single month fn his- 
of the concern, according to an- 
nouncement made by Alfred A. Aya, 
vice-president and general sales 
manager. 


“Since we 


S.).—Sales 


the 


tar 
tory 


making full bal- 
have 
single 
Brown, 
cor- 


began 
early this year we 
to make a 
declared R. H. 
superintendent of the 


tires 
not been obliged 
adjustment,” 
factory 
poration, 
“Such a 
pre 


gineers 


actually 


record is the result of the 
liminary work done by en- 
the full balloon tire 
placed on the market.” 


our 
before 


was 


GEORGIA COLLECTIONS HIGH} 
P. 


Atlanta, Ga., Dec. 1 (U. T. 
S.).—Total collections for automo- 
license tags sold in the 
Georgia far this 
unprecedented 
$3,000,000, 


state 
year have 

total of 
exceed- 
dollars 
in the 
according to 


Motor 


bile 
of so 
an 
approximately 
by nearly half a million 
largest previous year 
of the state, 
officials of the Georgia 
Vehicle Department, 


ing 
the 
history 





manufacturers, parts 
tire manufacturers 


many car 
manufacturers, 


and others believe that the time is| 


ripe to take this problem in hand 
and sit around the table, consider- 
ing other’s problems and 
adopting a program of reduction 
which will not only affect your in- 
terest and those of the manufae- 
turers, but will greatly relieve 
large proportion of the 18,000,000 
motorists in this country of ours 


each 


a 


above article gives the high 
lights of Mr. Hudson’s address before the 
National Tire Dealers’ Associayion Conven- 
tion in st sOUIS, 


Note—The 





Tire Dealers Generally Optimistic in Spite of Slump 








the poor central Texas cotton 
crop are the factors blamed for 
the slump in tire sales at this 
time 


INNEAPOLIS, Dec. 1. 
—Speculative buying) 
of automobile and truck tires| 
by dealers and wholesalers is| 
virtually nil in Minneapolis, | ROCHESTER 
men close to the business re-| Rochester, Dec. 1.—Tire distrib- 
port. As sales executives of|utors here are finding the retail 
the B. F. Rubber Company | ™2rket rather slow. Dealers are 


- > 7 buying with caution because of the 
“ ri ~ 
express it, . You might Say /uncertainty of the rubber market. 


dealers are buying from PFICe| Stocks are low at present. 
raise to price raise.” | Phil Hoffman, president of the 
Dealers who overstocked during; New York Auto and Tire Supply 
the summer in anticipation of price| Company, Kelly-Springfield dis- 
raises and then held off from new) jributors, says that many firms 
buying have stripped their shelves! stocked up with tires before the 
and today they only buy quantities! Jast price advance. Sales this 
sufficient to supply the immediate! year have been way in excess of 
demand. . the same period last year, he 
Announcements made here of says. Fifty per cent. of their 
advances in prices to manufac- sales are balloon tires. 
turers by companies including Harry Frank, manager of the 
the Goodyear, United States, | Frank-Byrne Corporation, Miller 
Goodrich, Firestone, Miller, Fisk | distributor, says that dealers have 
and Ajax caused very little dif- | yery little stock on hand. Used 
ference in buying. tires are in great demand, and 
Although advances totaling 60|)about one-third of their sales are 
per cent. have been made since} balloon tires. 
May in the price of tires to dealers, Elmer Raithel, president of the 
general tire business of the district | Raithel Auto Supply Company, In- 
is holding about the same as last| dia Tire distributors, reports a fair 
year, in the opinion of some men|business. The used tire market is 
close to the trade. It is pointed| very brisk because of the rise in 
out that the operation of fewer] new tire prices, he finds. ~ 
companies in the field has left | 
more business for those remaining. 
Business was quiet last week. 


BOSTON 


Boston, Dec. 1 (U. T. P. S.).— 
Business picked up last week in 
tires for both truck and pas- 
senger vehicles. The one certain 
effect of the high price of tires 
now seems to be that dealers 
will have to resort to the de- 
ferred payment plan in mer- 
chandising them. 


WACO 

Waco, Tex., Dec. 1.—Varied 
reports came from local tire deal- 
ers last week, but on the whole 
the situation was reported as 
being under normal in the sales 
end of the _ business. Sales 
dropped behind the total for the 
week preceding. 

Some distributors report balloon 
sales as high 50 per cent. of 
their entire volume, while others 
estimate such sales at only 15 per 
cent. of their total trade, 


In order to stimulate the sale of 
balloon tires and at the same time 
explain the high tire prices sev- 
eral dealers have circularized their 
trade with letters pertaining to the 
|}crude rubber situation. 

Balloon tires are holding their 

“Balloons are constantly growing |}own just now and 45 per cént. of 
in popularity in this section,” de-| the sales may be said to be balloon 
clared J. W. McGlasson of the Me-/tires, according to a canvass of 
Glasson Tire Company. “While | several large firms. 
our sales right now are light, Ijtrucks. The aversion 
believe that balloon tires will con-j| balloons under’ chains 
stitute 50 or 60 per cent. of the| overcome. 
total next spring. As it is we only} 
get to sell an extra, for these new 
cars, they are with 
balloons.” 


as 








to 
is 


using 


Local made Hood Arrow tires 
are selling very well. So are 
Fiske, General Cord, United 
States and other popular brands 
under the stimulus of advertis- 
ing. The General Tire Company 
has announced that it will make 
an allowance on General Cord 
tires on new Generals. They are 


as equipped 
of tire sales ranged 
from good to half what it was 
this time last year, depending 
on the dealer and the make of 
the tire. High rubber prices and 


Reports 


This includes | 


being | 





attracting business under this 
trade-in plan. 

Nearly all of the tire companies 
here, manufacturers, dealers and 
jobbers, and those in any way con- 
nected with the rubber industry, 
will be represented at the Rubber 
Centenary dinner on Monday even- 
ing, December 7, at the Chamber 
of Commerce Building. This din- 
ner will mark the one hundredth 
anniversary of the pioneer Ameri- 
can rubber manufacturer, Thomas 
A. Wales, who started in Boston ih 
1825. A tribute will also be paid 
at this dinner to Charles Goodyear, 
who fourteen years later developed 
the vulcanizing process at his shop 
in Woburn, fifteen miles from here. 


COLUMBUS 


Columbus, O., Dec. 1 (U. T. P. 
S.).—The tire situation in Ce- 
lumbus, since the recent in- 
creases, has tended to slacken re- 
tail business. On the other hand 
commercial business has not 
been affected and probably will 
not be for some time to come, 
according to reports received 
from several dealers who do a 
large commercial business, 

Comparing the past week with 
the previous week, no change has 
been noticed in sales, it was re- 
ported. Most dealers claim their 
sales are about equal to those of 
the week before. Comparing the 
month’s business with that of 
November, 1924, an increase of 25 
per cent. has been noticed. 

Sales at present are about equal- 
ly divided between balloon tires 
and high pressure pneumatics. 
Tubes are selling at a ratio of three 
to every casing. 

In spite of numerous increases, 
stocks are only normal at this time. 
EVANSVILLE 

Evansville, Ind., Dec. 1.—In 
the face of a falling off in sales 
of about $2.000, as reported by 
nine of eleven tire distributors 
for the weck ended November 21, 
opinion is divided as to the pros- 
pects for the remainder of the 
of the fall season. Nine distribu- 
tors reported total sales for last 
week at $26,100, as compared 
with $27.785 for the preceding 
week, ' 

The total does not cover individ- 


|} ual conditions, as five of the nine 
| distributors showed a marked gain 


or ability to keep the level of the 
preceeding week, Six of the eleven 
distributors reporting showed gains 
of from 10 to 50 per cent. over this 
period of 1924. 








Wholesale and retail sales helps. 


Are YOU Using 


helps. Are you using it? 
by reading the Automotive Daily News? 
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“To You, Mr. Garage Owner 
And Accessory Dealer” 


You can use the Automotive Daily News at a profit in your business. 
will bring to you the very latest accessory, tire and battery information and service. 
In fact, all the news of the automotive industry 
WHILE IT IS NEWS—not weeks or months later, when its timely value is lost. 


In these days of keen competition, you owe it to yourself and your business to read the 
Automotive Daily News. With representatives in all parts of the country working for 
your interests, the Automotive Daily News offers you the best possible service and 
Why not join now with thousands who start the day right 
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Texas Bus Owners Want 
An Elective Commission 


ALLAS, Texas, Dec. 1.—B 


us owners of Texas favor the 


creation of an elective state commission to regulate the 
operation of motor buses on the highways. 


They will go to the Supreme 
Court of the state if mecessary to 
avoid regulation by the State Rail- 
road. Commission, - according to 
resolutions adopted by the South- 
erm Bus Owners’ Association in 
convention here. 

Adoption of ;the resolutions 
followed a prolonged discussion 
of the situation created by a re- 
vent opinion of the attorney cen- 
eral, who held that motor bus | 
lives that carry papers, pack- 
ages and bundles for pay are 
subject to regniation by the Rail- 
road Commission. The statute 
upon which the attorney-general 
based his opinion was adopted in 
1897, and the bus men point out 
that at that time motor buses 
were not even manufactured and 
by no stretch of the imagination 
ean the law be construed to ap- 
ply to bus transportation. 

It was charged by the bus owners 1 
that the attempt to have the rail- | 
road commission regulate buses is 
inspired by the rail lines and the| 
principal objection to control by} 
that body is the belief that a single | 
regulatory body cannot fairly gov- 
ern two competing transportation 
agencies. Regulation by the State} 
Highway Commission will be 
vigorously opposed. 

Other resolutions were adopied 
by the association secking to 
standardize and stabilize the bus 
business in Texas by the employ- 
ment of qualified drivers, the 
adherence to a published sched- 
ule and rates and the upkecp of 
the motor vehictes. 

Establishment of executive 
fices in Dallas with Clarence 
English as executive secretary 
authorized and the association will ! 
embark immediately upon a pro-|} 
gram of expansion. John H. 
Awtry is general counsel. The as- 
sociation has applications for 300 
memberships. The membership is} 
limfted to large bus line operators. 

The convention was opened 
with a parade through the streets 
of Dallas with an old-time stage 
coach, reminiscent of the early 
days of highway transportation. 
It led the modern motor buses, 
which represented the highest 
type of present-day highway 
transportation. 





also 


of- | 
ry 


was 


Buses to Succeed 


Boise Street Cars 


| 


Boise, Ida., Dec. 1.—The Boise 
Street Car Company will quit op- | 
eration about May 1 and will be} 
replaced by motor bus transporta- 
tion. This announcement was 
made to the city council by W. E. 
Pierce, president of the company, 
who is seeking a bus franchise. 
W. E. Young of the Linnton Trans- 
portation Company, Astoria, Ore., | 
also wants a franchise. 

Pierce’s statement was definite 
and unequivocal. The company | 
finds it is barely able to make ends 
meet and is merely seeking a 
chance to salvage what it can, he 
declared. He finds the future of 
city transportation linked up with 
the automobile, he declared, and | 
wants to be in line with progress. 

In his application for a fran-|/ 
chise Pierce charged that Young 
was trying to discriminate against 
a certain bus in his proposed fran- |! 
chise terms, which he submitted to 
the council for its approval. Un- 
der the city eharter the city specti- 
fies terms of the franchise, which 
then must be put up for bidding 
and awarded to the highest offer. 

Pierce also told the council he 
thought it would be but a question 
of months before the Boise Valley 
Traction Company, which operates 
the city’s other street car line, 
would discontinue its city lines, and | 
asked the privilege of putting on 
cars on the Boise Valley Company’s | 

] 
{ 


routes also. 
OPENS NEW BRANCH 
Evansville, Ind., Dec, 1.—The| 
Evansville Auto Parts Company, | 
distributor of automobile parts, has | 
opened a distributive branch at 214 
North 7th,St,, Vincennes, Ind, 


| 

} mark 
thas been 
> ment 


| when 


jare 
| good. 


The factory branch of the White | 


TRUCK SALES 


Fageol Co. Opens 
Branch in K. C.. 


| 
| 
| 
| 
| 
| 
| 
' 


Company has taken a three-yea: 
lease On a building at 1414 McGee 
Trafficway, and will open a factory 
The factory 
service 


branch here at once. 
branch will handle sales, 
and parts for 


Coach, manufactured in 
Ohio, and Oakland, Cal. T. 


the Fageol Safety 








K. C. STILL GOOD 


Kansas City, Dec. 1.—A strong 
demand for light trucks was re- 
ported by dealers in the closing 
days of November. 

J. S. Rice, sales manager of the 
E. C. Welch Motor Company, Ford 
dealer, said 
Ford truck have been especially 
heavy the last few weeks, with the 
lighter Ford truck also being in 
good demand. 

The demand for the Dodgc- 
Graham truck has been good 
throughout November, George S. 
Ware, manager of sales promo- 
tion of the Butler Motor Com- 
pany, distributor, reports. “We 
are having a fine busimess on 
these tracks now,” Ware said. 

G. M. Heinrici, sales manager of 


the Dahl-Chevrolet Motor Com- 


| pany, declares they are unable to 
to, 


keep enough Chevrolet trucks 


j supply the demand. 


Holz- 
the 


Irwin Holzmark of the 
Motor Company says 
the Overland-Spad 
good this fall. “We 
maintain a truck sales depart- 
and the number of sales on 
Overland-Spad is _ excellent 
you consider this 
Hlolzmark said. 

Sales on the eRo speed wagon 
and the Reo two-ton heavy duty 
truck have been showing a rapid 
increase in Kansas City this fall. 
according to Harry C. Miller. 
sales manager of the Reo Motor 
Company of Missouri, Reo fac- 
tory branch. “We can sell the 
speed wagons by telephone as 
fast as we can obtain them, with 
the demand for the heavy duty 
trucks also strong,” Miller said. 

Some dealers in heavy trucks, 
however, are declaring that sales 
slow, but that the outlook 


sale of 


not 


the 


is 


company reports a quickening of 
recently. “We are greatly 
pleased with the turn of business 


sales 


jand the bright outlook,” a member | 
|, of the organization said. 


Paul Wagner of the Indiana 
Truck Company says sales con- 
tinue to exceed deliveries. “We 
received five heavy service trucks. 
all of which are sold and will be 
delivered at once,” Wagner said. 
“The outlook is very encourag- 
ing.”’ 
W. J. McGlynn, manager of the 
commercial truck department of 
the factory branch of the Amer- 
ican-La France Fire Engine Com- 
pany, says sales this month have 
been slow, but that prospects are 
good. ‘We have several sales that 
are ‘hanging fire,’ that, if closed. 
will make this a fairly good 
month,” aceording to McGlynn. 

V. D. Waltemere of the Gen- 
eral Motors Truck Corporation 
of Kansas City says sales have 
been very slow, but that the pros- 
pects now are somewhat better. 

M. W. Cline, manager of the 
Coward-Dart Company, dealers in 
Dart 
sales moving along at about 
even pace. 
sonable number of sales 
everything considered,”’ 


said 


when 
is Cline 


DUBUQUE 

Dubuque, Ia., Dec. 1.—Truck 
sales locally this fall have been 
seasonably light. Partial suspen- 
sion of contract work has re- 
moved from use many trucks, 
and contractors who will be in 
the market for trucks before the 
spring building season opens are 
delaying their purchases until 
after the first of the year. 

Compared with last year, how- 
ever, the sale of trucks has been 
at a normal level. The class most 
in demand this fall has been mer- 
eantile delivery trucks of light to 
medium weights. 


sales of the one-ton, 


truck 
do | 


fact,”’ | 


and Garford trucks, reports | 
an | 
“We are having a rea- | 


Vasbinder is manager. He comes 
from Cleveland, Ohio, 

Rapid shipments of parts two 
| operators of Fageol buses in this 
| territory will be the duties of the 
| Kansas City branch. The influ- 
lence of good roads on the opera- 
tion of bus lines in this territory 
was a factor in the location of the 
factory branch here, according to 


i Vasbinder. 


SALES POLICY AID TO 
GODFREDSON TRUCK CO. 


Dec. 1.—Excellent 
gains in business, due to the pur- 
suit of a conservative policy in 
isales, has resulted in the 
| by ‘the Godfredson Corporation, 
ltruck division, of new enlarged 
salesrooms in Cleveland, it was 
announced here. 
| For the last two years sales of- 
'fices of the truck division were 
located in connection with the 
plant of the body @ivision. 
“Business is 50 per cent. better 
than last year,’ Miler explained. 


Cleveland, 











Kansas City, Dec. 1.—The Fageol | 


Kent, | 
M. | 


| 
leasing | 


Pickwick Co. in Cal. 
Plans to Issue Bonds 





San Francisco, Dec. 1 (U. T. 
P. S.).—Application for what is 
said to be the largest piece of 
fnancing ever undertaken by a 
California stage company was 
filed with the. railroad commis- 
sion recently by the Pickwick 
Stages System. Stating that it 
had expended $600,000 = for 
equipment, the stage company 
petitioned the commission to ap- 
prove the issuance of $300,000 
worth of equipment trust cer- 
tificates of $1,000 denomination 
and the issuance of $325,000 
worth of capital stock. 











STANDARD TRUCK PARTS 
PROVE CONVENIENCE 
Wis.. Dec. 1.- 


of trucks so there 
list of models 


Clintonville, 
Standardization 
is no confusing 





| machines are purchased, according 
jto the experience of the 
| Wheel Drive Auto Company of this 
1 « itv 

During the last two years a policy 
lof this kind has been followed, with 
| the result that out of 18,784 orders 


| 


| will 


| 
| 





New" Taxicab 
Merger in S. F. 


San Franeisco, Dec. (U..T. Bs 
S.).—The third large merger of 
taxicab companies in San Francis- 
co in three years has been Com- 
pleted. The Yellow Cab Company 
and the Checker Cab Company 
have consolidated their holdings 
under a new eorporation with a 
capital stock of $4,000,000, which 
be known the Yellow and 
Checker Cab Company. 

Three years ago the Yellow Cab 


A. 


as 


| absorbed the business of the Black 
|}and White Cab Company. Last year 


| business. 


| 347 


} 


! 
| mington, Del. 


the Checker Cab 
over 


Company took 
the Red Top Cab Company's 
The new merger places 
cabs in San Francisco under 
the same management. 

The directors ofthe new com- 
pany are listed as S. L. Mackey, L. 
Cc. Christy and H. Kennedy of Wil- 
F. E. Simons is the 


| local representative. 


means much when it comes to of-| 
fering service to owners after their 


Four |} 





TRUCKS REPLACE HORSES 
Cleveland, Dec. 1.—The last 
in the service of the mu- 
nicinal department of publie utili- 


horses 


ities here are being retired in favor 


received for spare parts, only fifty- | 


instances have been found 
where the wrong part was re- 
quested. This reduces the per 
|eentage of errors to almost nothing. 
| It not necessary to use com- 
plicated reference hooks when 
|some part is needed for a truck. 


' 
| six 
! 
| 
| 


is 


| land 


of metor trucks. Motorization of 
the department is being completed 
with the purchase of two new 
White trucks, bringing the Cleve- 
raunicipal fleet up to a total 
of 20606 Whites, One of the new 
trucks, a two-and-a-half-toén model 


51, will be used by the waterworks 


, division, and the other, a model] 40 


three-ton capacity, wil? work 


of 
, the civision of light and power. 


Y 





| To the Automobile Dealers of America 


HROUGH the Oakland Division, General 


Motors will shortly announce an entirely new 


appeal. 





six-cylinder automobile of tremendously broad 


This newest member of a famous family will be 
the fruit of the resources, engineering skill and 
manufacturing experience gained by General 
Motors in more than seventeen years of leadership. 


It will combine elements of appearance, perform- 
ance, and engineering design which will win for it 
immediate public acceptance. Its price will be such 
as to have a nation-wide appeal. 


It will be built by Oakland and distributed as com- 
panion to the present Oakland Six under a double 
franchise that promises to become one of the most 
profitable in the industry. 


The new car will be displayed at the principal 
automobile shows. 


Every automobile dealer in America—regardless 
of size, location or present affiliation—is invited 
to write at once for complete details. Address 
Oakland Motor Car Company, Pontiac, Mich. 


General Motors New Six 





cw distinctly new and 
unusual in appearance 
performance and price 
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Commerce Dept. Services 
Prove Aid to Exporters 


N. Washington Bureau 
Dec. 1 The 


ot 


Sgecial from A. D. 
Washington, 


gsrow- 


and value the work of 


otf 


ing 
the 
tic ¢ 
of ( 


S¢ 


ope 


Burea Foreign and Domes- 


of 


u 


‘ommerce the Department 


‘ommerce to the automotive 


and rubber industries of the coun 


try stressed by the numbe 


are 


services that the bureau 


called upon to perform for « 


can manufacturers and exp 


according to the annual report of 


Dr. 
bureau 


oO 


Julius Klien, director of the 


last fiscal the de- 
furnished service to auto- 
interests in 181,606 in- 
against 105,459 
1923, and 17,674 
performed for the 
increased from 4,114 in 


21,208 in 5, the report 


In the 
partment 
motive 
stances as 
66,232 in 
Services 
industry 
1923 to 
states. 

Dr. Klein calls attention to the 
“dollars and cents” trade oppor- 
tunities furnished by the depart- 
ment and published weekly in 
the Automotive Daily News. 

An automotive firm in New York 
state wrote that “solely by corre- 
epondence, and depending entirely 
upon names chosen from Depart- 
ment of Commerce lists, we have 
@epened 156 accounts since the 
early months of 1923.” 

“A Buenos Aires company ex- 
Presses itself as greatly ‘ pleased 
with the results obtained in han- 
dling certain make of American 
ear,” the report states. “This 
agency was secured for the Amer- 
ican company through the inter- 
vention of an assistant trade tom- 
missioner on the bureau's staff in 
Argentina, and it represents a turn- 
over, for the first year’s business, 
of about $120,000 United States | 
currency. Sales during the first 
mine months comprised seventy- 
two This only one of a 
number of actual connections 
made by the Buenos Aires office 
for American manufacturers 
ing the past year. As a 
the combined activities of this of- 
fice and of the automotive division 
at Washington, orders were placed 
by the city of Buenos Aires with 
six different American motor car 
manufacturers for (including 


year 


in 


in 1922 


1925, 
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result of 
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| tions, 
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| 
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| ufacturers 


valued at $408,057. 
in a single foreign 
America 
directly 
efforts 
amounted to 
dollars.” 


eighty trucks) 
“Here, then, 
city in of 


and one sgline 


the sales at- 
the 
past vear 
half a million 
Leiters from four rubber 
f#eturers in New England 
total of $65,900 worth o 
business 
through u 


merchandise, 
tributable to bureau's 
during the 
more than 
manu- 


eredit 2 


f foreign 


to contracts initiated 


se of the bureau's ser- 


vices 
The 
division 


of the 
department 
further expanded 
contacts 
gn 


automotiy 
have 


services 
of 
been ill 
improved, 
established 


the 
St 
closer being 


fore gZ£ov- 


with 
offices. 


our 


“The of the division and 


established 


chief 


contacts with 
manufacturers at their 
report states, “in order 
them thoroughly with 
forded by the bureau services in 
expanding their foreign sales. In 
consequence, services and 


plants,’ the 
to acquaint 
facilities af- 


valuable sales aid was given. 

“To obtain direct 
foreign competition, the chief of 
the division visited nine European 
countries, attended international 
motor shows at Paris and London, 
inspected more than thirty automo- 
tive manufacturing plants, and in- 
terviewed numerous foreign gov- 
ernment and trade association of- 
ficials, manufacturers and dealers. 

“Representatives of the division 
have participated in the Pan- 
American Road Congress meetings, 
the National Conference on Street 
and Highway Safety, numerous 
conferences with trade committees 
on foreign tariffs and discrimina- 
meetings with the Federal 
Tariff Commission, a reception to 
members representing the Mexican 
automotive delegation, sessions of 
the Automotive Equipment Asso- 
ciation and meetings of the division 


|}of simplified practice. 
“Conferences have been held with | 
Automo-j; 


of the 
Chamber 


National 
Commerce, the 
Motor and Accessory Manufactur- 
ers Association, the National As- 
sociation of Engine and Boat Man- 
and the Motorcvele and 
Trades Association. 


of 


Allied 





Three Companies 
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Announce Dealers 





D. N. Bureau 
1.— Following new 
Oakland 


Special from A, Detroit 


Detroit, Dec 
dealers are announced 
Motor Car’ Company:— 

Hudson and Essex Sales Company 
ayune Miss under Memy 
Bogue Auto Company, Lel: 
Ger Memphis district; Piers & Jenkins, 
Hemingford, Neb under Denver district; 
Berzgum Motor Company, = les City, 
Mont under . artene 
tor Company, und 
cago district E ihaney 
Company, Or lando, under 
district; Steve Company 
head, Mi emp! 
Charles E 
Memphis 
Company 

City 


w 


by 


Pic- 
district; 
Miss.. un- 


Auto 
under 
Miller, L 
district Cre« 
Kansas City. 
district 
1aukesha, 


nson 


s 1is 


Kan 
Coffel Oak 
Wis unde 
under 
Company 
City d 
Homestead, 
ict J 
Kan under 
Farnsworth, 
falo district 
Cal under San 
Logan, Empor 
distri 
City. 
David € ; 
der Pittsburgh t 
Mount Kineo N 
@istrict Southside 
Freeport N » 4 
trict: Morrison 
Bprings. Pa 
Anderson & 


@ons. 


distr 


Al 
inder 

Cover Ga ee 
under Pittsburg 
Garrison, Kalan 
under Pontiac district: Reese 
Reese, Mich under 
L. Paddison, Lapeer, ! 
tlac district Koyne Nash 
folk Neb under Omaha 
Texas Reo Company A bile 
Dallas district; Ullrick Kenned 
Inc St. Paul, Minn 
district; Oakland Sales 

Alma, Mich., 
Ww H Croom, 
Memphis district; 
Russellville 
Sprinefield-Oakl; 


under 
Company, 
phis district; 
pany. Springfield, Mass 
distri¢t; Theleman Motor 
orado Springs, Col., 
‘trict; Fred W. ‘Terry, At! 
under Buffalo district; Kittrell, 
& Webb, Lexington, Ky.. under 
apolis distrivst; Chapman Motor Company, 
Abilene. Kan., undex Kansas City dis- 
trict; Davis Automobile Company, TJ in- 
coln, Neb., under Omaha district; Cad- 
fllac-Mowry Company, Norfolk, Va un. 
@er ‘‘harlotte district Seve Automo- 


Mem- 

Com- 

sjoston 

Col- 
dis 

} 


‘alloway 


ind 


uncer 


inta, 


ridge 


| Cleveland 
| Motor 
| Oklahoma 


| delphia 


|} Company, 


Motor i 1 


ioux Falls, S. D under 
James Conley Mulica 
Philadelphia district; 
Fostoria, Ohio, under 
district Snodgrass-Alexander 
Company Frederick, Okla., under 
City, Okla.; C. L. Schmidt, 
Mount Washington Ohio, under Cleve- 
land district; J G Renninger & Son 
Middleburg, Pa., under Philadelphia dis- 
trict; Kenneth D Dovey, Downington 
Pa., under Philadelphia district; Elmer S 
Redline, Mifflinville Pa under Phila- 
district; Harper Smith Motor 
Home stead, Fla under Atlanta 
Speck. Bell, Cal., under 
Neidhard’s Garage, 
under Cleveland dis- 


bile Company 
Omaha district 
Hill, N. J under 
Dillon Auto Sales, 


= 


Company, 
district: 

San Fran 
Cincinnat 


isco district 


Ohio, 


PAIGE-DETROIT 

Detroit, Dex 1.—The e 
Detroit Moter C Company has 
appointed the new deal- 
ers: Dayton Motor Dayton, 
Ohio; T. F. Dreher, Paterson, N. 
' & Taylor County Paige-Jewett 
Craftor W. Va 
Garage, Cadiz, Ohio; 
Auto ¢ Lyons, 
ki. EE. Morrow, North Canton, Ohio: 
Bernard Lichnir, Bronx, N. Y. 
Jones-Amos Company, Columbus, 
Neb Carl Bin Vancouver, 
B es Paige-Jewett ( 
Le: rth 


CAD!LLAC 
Dec. 1. 
‘ompany 
in 


aige- 
at 
following 
Sales, 


Stev- 
R Ww 
a = 


ens 


Bort ‘ompany, 


gham 
‘ompany, 


ivenw< Kans 


—The Cadillac 
announces the 
dealers:— 
t © 
or A the 
Dal Tex.—C 
olorac Te 
eel 


Detroit, 
Motor Car ¢ 
following changes 


The 
oO 


imbus 


ons 


Company, 


territory of Oska- 


mpany, Oskaloc a 
{ I r atties- 
Hattfesburg 

ia 
i ia 
ibourne 


= Me 
Ev- 


-Wright- 
Summit 


Omaha, Neb.—Hok irege 
In Haldsege 

Kearney eb 
Winne 


Company, 
Brothers 


Mot: or Companys Ss D 


DAIL Y NEWS 


direct | 
American automotive | 


corre- | 
spondence increased materially and 


information on 
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b tee LATEST THING 
below shows a 
Diamond T chassis. 


new design 


IN ARMORED CARS! 
in 


The photograph 


armored cars. It is built on a 

















} 
{ 
| 


By 


| York. 
ent country, 
'the British crown 


or Canada,” said 
“We have lately 


to Great Britain 
the commissioner. 
cut that out.” 
When asked to 
velopment in his country, 
missioner’s reply was, toads, 
we have plenty of them; and 
them, too. We have 
races from Cape Town to Buluwayo 
—2,500 miles of a stretch. We also 
have races from Durban to Johan- 
nesburg over a 400 mile road.” 
And the Union and South Africa 


as highway de- 


we 


use 





is truly a spacious country, with an 
area approaching half a million 
square miles and a population of 
some 7,000,000 people. The coun- 
try has great cities such Johan- 
nesburg, 300,000 and Cape Town, 
225,000. 

“T have been now 
of the country,” observed Com- 
missioner Moffat, ‘‘and am un- 
able to give you details as to pres- 
ent progress in road construction 
in South Africa, but I know that it 
going forward apace.” 

Upon writer inquiring as to 
the share of the United States 
in supplying motor vehicles for 
the South African market, Mr. 
Moffat laid out some _ reports 
from the government which he 
represents, giving the imports 
for 1924. From these it appears 
that last year South Africa im- 
ported 13.476 passenger cars 
valued at 2,169,087 pounds 
sterling. 
Of this 
than half 
5,078 from 
the latter 
branches 


as 


three years out 


sO 


is 


number 7,181 or more 
came from this 
Canada, almost all 
being manufactured 
of American concerns. 
That 12,269 the total 13,476 
imported were manufactured 
on this continent. The respective 
values Tnited States, 1,480,- 
987, and Canada, 692, pounds 
sterling Only three other 
tries South Africa 
numbers, viz., 
722, value 195, 
value and It 
898 


of 
by 
is, of 


cars 


were: I 
266 
coun- 

in 
the 
795; 


ily 


sold cars 
considerable 
United King 
France 226, 
212, value 
| In 1923 
} tations 
ing 


dom 
36,066, 

inds. 
the passenger ¢ 
the 


56, po. 





be- 


ar im] 


ran as follows value 


pounds 


| in 
' 
United 
‘Canada 
United 
| Italy 
Fran 
The total 
into South 
10,151 valued 
sterling. The values seem small un- 
til we remember that they should be 
multiplied by about five them 
jin dollars. 
| The importation 
| 
| 


Kingdo 

imports ol! 
Africa for,1923 were 
at 1,721,183 


passe 


ears 
pounds 


to give 


arter | 


ks is not 


total 
pounds 


of true 
large, being for 1924 a of 
1,363 with a value of 185,911 
Of these Canada 
the United States 459 
United Kingdom 1438. 
As to. duties, 
valued at than 
20 per cent., valued 
less than 600 pounds, 
and those of a value 


supplied 
the 


pe ate 


and 


passengel cars 
400 pounds pay 
at over 400 and 
22 per certt. 

over 600 


less 


of 


the com-| 


yes’ United 


! accessories of 
motor) 


JOHN 
EW YORK, Dec. 1.—Commissioner James Moffat repre- 
| sents the Union of South Africa in the city of New 
This British dominion is practically an independ- 
notwithstanding its nominal connection with 


South Africa Good Buyer 
Of American Automobiles 


D. LONG 


“We give no preferential inti stalin 25 


| 


i cent. 


' 


The duty on 
cars is 19 per 
5 per 
pay a 
ad valorem. 
from the 
parts and 
a value of 168,436 
pounds; from Canada 50,339 and 
from the United Kingdom the value 
reached 40,833 pounds. 
During the first seven 


per cent. 
chassis for passenger 
cent. and on truck 
Parts and accessories 
tariff of 20 per cent. 

South Africa imported 
States last year 


chassis 


months of 


| this year the United States exported 


| successfully 


to South Africa 6,074 passenger cars 
valued at $5,436,097. 





Plans for Many 
Shows Being Made 





Elmira, Dec 1.—E six- 
teenth annual 
will be held January 
at the New York State 
under the auspices of the Elmira 
Automobile Merchants’ Association. 
T. Wrayburn Keeton, who has 
piloted the last three 
in this city, again chair- 
assisted by G Petzke 


Imira’s 
automobile 


18 to 23, 


show 
1926, 


so 
shows is 


man, eorge 


ADAMS SHOW IN FEBRUARY 
Adams, Mass., Dec. 1 (U. T. P. 
S.).—The northern Berkshire auto- 


mobile dealers will unite in a show 


country, | 


the last week 
be under the 
M, a state 


at the Adams armory 
in February. It will 
auspices of Company 
military unit, with James 
in direct charge 


DETAILS 
De 1.- 
show will 
Regiment 


DISCUSS SHOW 
Trenton, N. J., 
annual automobile 
held at the Second 
mory here during the latter 
of next February. Details of 
exhibition were discussed at a din- 
ner-meeting of the Trenton Auto- 
mobile Trade Association 
Harry C. Wood, president of 
organization, was again chosen 
manager.of the coming show 
Wood has been in charge 
exhibition for several 


The 
be 


part 


the 

as 
Mi 
of the 
years 


PLANNING DECORATIONS 

Sprin?field, Ul... Dec 1 
Springfield Auto Dealers 
tion will hold ninth 
show in the arsenal 
February 3, 4 
now 


—The 
annual auto 
here on 
1926. Plans 
W. C. Henry, 


of deco. 


its 

state 
5 and 
made 
charge 
three 
building 
event, 


6 
being 
has had 
the last 
and 
this 


ire 
who ations 
for 
ing 
tor 


design- 
itions 


shows 
the 


is 


decor 


PLAN COMBINED 
Camden, N. J., 
den’s fifth annual 
which will take place in the new 
convention hall in Camden's 
center during the week beginning 
February 8, will this vear for the 
first time in its history include both 
passenger cars and trucks. It will be 
staged under the direction 
F. Ivins, Jr., under 
the four former 
held 


SHOW 
Dex 1.—Cam- 
automobile show, 


5S 


shows have been 


Ar- | pay 


the 


i of 
mission 
{ 





Armory | 


| self-reliance 


jis limited to any 


|in favor 
Callahan } 


i work when he 


when 


Associa- 


civic | 


of M.; 
whose direction | 


| ST. PAUL DEALERS 
PAY COMMISSION 


Satisfied With This 
Method of Salesman 
Recompense 


This 
of articles 
dealers 
question. 


the tenth of a series 
giving expressions of 


the salesman salary 


is 


on 


Dec. 1.—P 
on 


St. Paul, Minn... 
automobile 


uyment 
sulesmen com- 
definite 
be abandoned 
favor of a 
compensa- 


a 


basis is a spur to 


business and will not 
by St. Paul 
straight salary 
tion 

This is the 
bile 


in 
of 


dealers 


plan 


consensus of automo- 
on vears of eXe 
perience and actual sales records. 

The evidence in the question 
is overwhelmingly in favor of the 
commission system, every dealer 
questioned admitted; and some 
declared in unmistakable terms 
that the salary system of pay- 
ment was too costly a plan for 
the agencies for small cars. 

“The commission plan puts sales- 
men on their merit,’’ said Robert 
McDonald of the McDonald Chev- 
rolet Company, downtown agency 
for that car, “and instills in them a 
competitive spirit which has during 
the last summer demonstrated its 
superiority over the salary system 
of payment.” 

Sales managers 
town automobile 
with the statement 
McDonald. They expressed them- 
selves being opposed to the 
straight salary plan as costly. 

All of the dealers maintain draw- 
ing ainst which the 
salesmen draw regular sums 
weekly. 74 

OPINIONS VARY 

Cohoes, N. Y., Dec. 1.—Opin- 
ions of dealers in this city vary 
as to the way salesmen of auto- 
mobiles should be paid. One 
large Troy concern, maintaining 
a branch here with a_ special, 
corps of salesmen, pursues the* 
policy of paying its help on a 
weekly basis with an added com- 
mission according to the amount 
of sales. 

This firm 
because it 
gsalesman 
him 


dealers, based 


of other down- 
agencies agreed 


made by Mr. 


as 


accounts 
may 


best 
the 
but 
and 
sales 
com- 
service 


finds this policy 
not only assures 
of a weekly salary, 
added confidence 
in putting 
of the various models. 
pany maintains a_ selling 
throughout ali sections of Albany 
county with special attention given 
the rural districts, and no salesman 
definite location. 
report themselves 
ay of 
feejl 
extra 


givés 
ovel 


The 


dealers 
of the commission vy 
salesmen, which they 
the salesman on to 
realizes that he musq 
sales in order to earn his 
As far as could be learnet 
of the dealers in this city 
bonuses during the year. 
FRESNO, CAL. f 
Fresno. Cal., Dec. 1.—Auto-] 
mobile salesmen compensation ing 
this section, with very rare ex- 
ceptions, is on a strictly commis-j 
sion basis. F. H. Bartram, man- 
ager of the Swall Motor Com-} 
pany, distributor of the Over- 
land here, says such an arrange- 
ment is advantageous to both the, 
house and the salesmen, 
He takes the position 
adhering strictly to the 
basis it tends eliminate, 
automatically, men who 
really equipped for the 
Then again his experience 
been that the capable 
prefers being compensated in 
manner. Their 
turns in working on 
thus giving them all a 
come in touch with the 
prospects. 
Generally 


Other 


paying 
spurs 


make 
salary. 
very few 
oul 


that b 
conimission 
almost 
not 
business 


to 


are 


has 
salesman 
this 
salesmen take 
the floor 
chance to 
“drop in 


aking salesmen 
here are not limited to any given 
territory except, of course, that 
they are privileged to invade 
the territory of a sub-dealer. The 
prospect list of the firms dis- 
tributed among the salesmen in 
an equitable manner, such ar 
rangement tending to keep up the 
morale of the force. Sales contest 
are not looked upon with favor. 


spe 


not 


is 
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. Operate on Only an Eight-Dollar-a -Month 
Flat Motor Service Charge 


_ The Newby Brothers Now Have Eight Branches in 
Different Texas Cities and All Are Having 
Exceptional Success 


business to 
repairs—not 


“W* are in 
prevent 


to make them! 

“We service motor vehicles 
‘for a flat rate of $8 per month 
per vehicle. Other 
have a special rate for each 
‘and every individual 
job. 

“We 
hours a 
Other 
half the time. 

“A customer 
for the flat rate 
in any one of our 
titled to free service 
all of our f£arages. 
rages do a and it 
the customer to 
ing it done again. 

“These are the chief 
between the plan of operation 
the Newby Brothers’ Auto Ma 
tenance System and that of other 
garages,’ according N. J. New- 
by. originator of the monthly 
rate service idea and whose 
scheme has grown from one 
garage in Fort Worth to a chi 
eight large establishments loc 
in many Texas in 
years. 

Discussing 


operate 
day 


garages 


our gat 
days in the year. 
open less than 


365 
are 


signed up 
monthly service 
garages is en- 
at any and 
If other ¢ 
turns out bad 


for hav- 


who is 


“a° 
job 
has pay 
differences 


in 


to 


small 


as cities five 
operation of 
plan, which rapidly spreading 
over Texas because of 
service under contract at a very 
nomimal cost, Mr. Newby said:— 
“The Newbys do not buy, sell or 
exchange motor vehicles of any 


the 


is 


garages | 
repair} 


age 24) 


in- |. 
flat 
new | 
in of | 
ated | 
the | 


guaranteed | 





The Newbys sell service 
at so much per month per 
vehicle. They make a 
profit on the parts, oil and 
grease used in. connection 
with the service. 





kind. They are not accessory parts, 
equipment, tire or battery mer- 
chants. They do not operate their 
shops in the ordinary manner. 
Their service confined to per- 
soms or concerns having motor ve- 
hicles enrolled with them on a flat 
basis of so much a month per 
vehicle. We enter into a written 
contract to motor vehicles 
at flat rate of $8 a month. The 
customer merely enrolls his ma- 
chine, pays his bills at the end of 
the month and ceases to worry 
about repair bills. 

“The Newby system 
like insuring motor vehicles ag 
being out of commission when 
owner wants them because of dam- 
ages The owner pays a nominal 
sum monthly and is assured his 
motor car will always be.in run- 
ning order.” 

Mr. Newby says the small month- 
ly service is made possible by the 
clubbing or pooling of a large 
number of motor vehicles for main- 
tenance ih one establishment. This 
arrangement, he says, eliminates 
lost motion, insures work for me- 
chanics all the time and cuts over- 
head expense in half. 

Here is what the Newby's 
tract to do for a flat charge 
per month per vehicle: 

Furnish skilled labor, and 
pull-in service necessary for repairs 
and upkeep of vehicles. 

Inspect and grease 
week for four weeks 
after enrollment and 
month thereafter 

Tighten and adjust 
place worn or broken 
including accident and 
bearings. 

Keep garages open foi 
all hours day and night. 
pull-in service, all hours, day and 
night, by which -customer’s ma- 
chines in city limit will be towed 
to garage for repairs free of 


is 


service 


a 


ainst 


con- 


$8 


of 


tools 


once each 
immediately 
twice each 
all parts, re- 
parts, 
burnt out 
service 
Maintain 


is something | 


the | 


even | 


| charge, and from without city 
limits at nominal cost. : 
Keep trouble car ready for serv- 
| ice at all hours for benefit of cus- 
|tomers whose machines may go 
;wro in action and repairs 
pa Meaty are needed on spot 


complete trip. 


some 
or 
to 
Furnish 
ing worn 


all parts used in replac- 
or broken parts l 
and oil at manufacturers 
prices, 
To make no charge for 
connection with removing 
placing parts to be welded. 
jed, heated or reground and 
|} charge not moré than prices 
vailing at reliable garages 
| welding, soldering, heating or 
grinding for boring cylinders. 
“We do not include tir 
‘epairs, recharging batte 
magnetos, repairs on tops, 
| curtains washing, polishing or 
storage $8 per month mai 
tenance Mr. Newby sa 
ch these things 
those - prevailing at reliable 


grease 

| list 

| in 

re- 

solder- 
to 

pre- 
for 


re=- 


labor 


or 


or 
trouble 
and 


bodies, 


ies 


in the 


Our irgés for 
ages. 
The 


the 


enroll 
motor 


commercial 


will not 
number 
for 


Newbys 
total 
used 
of 
for t 


The 


par 


of ve- 


of 
hicles pur- 
individual or corpo- 
flat rate monthly 
entire number must 
up for the before 
the mol flat rate They 
will not accept motor for 
; the monthly flat rate service unless 
| they are in good condition. Ma- 
|} chines offered for the monthly flat 
j}rate service, not in good condi- 
tion, will be put in acceptable con- 
dition in the Newby shops at prices 
prevailing reliable garages for 
the work involved. 

The Newbys sell service at so 
much per month per vehicle. They 
make a profit on the parts, oil and 


poses any 
tion 


vice. 


sifcned 


ra he 
| se 
be service 
ithly applies. 


vehicles 


at 


service, But they have worked the 
sysiem down to the point where the 
service alone pays a profit. That 
is because from 200 to 250 vehicles 
are enrolled in each establishment. 
From five to seven persons are em- 
ployed at each garage at salaries 
ranging from $18 to $60 per week. 

In addition to the profition serv- 
ice and parts the Newbys make a 
nice profit on repairs to tops, cur- 
tains, on batter- 
tires welding, 
painting, et 

“We have 
service from ten 
in one night, where 
}same or similar 
Mr. Newby said. 
work and to eliminate all lost 
; that our customers may have their 
machines all in time, the most 
the work in our garages is done 


bodies, work done 
and 


cylinder 


ies. on soldering, 
grinding, 
found one man can 
twelve trucks 
he is given the 
of vehicles, 
“To facilitate the 
11 1 time 


to 





lines 


at 
“We do not include tire 
trouble repairs, recharging 
batteries and magnetos, re- 
pairs on tops, bodies, cur- 
tains, washing, polishing or 
storage in the $8 per month 
maintenance charge,” Mr. 
Newby said. 








night,” he continued. ‘‘And in this 
connection we have arranged to 
have different lines of trucks in the 
garages for service on different 
nights. 

“For 
department 


take the 
delivery trucks 
|on Monday night, the bakery trucks 
lon Tuesday, the furniture trucks, 
| Wednesday, and the cement and 
| 
| 


instance, 


store 


we may 





gravel trucks on Thursday. 

“This is done in order 
| may turn out the greatest 
1 of work in the least time. We have 
found by actual experience me- 
chanics can do far more and better 
work if, when, they start in, say on 


that we 
amount 


and all] 


| in 


grease used in connection with the. 


| $8 labor 


of | 


| started the 


‘to employ 


one-ton department trucks, 
Fords or Dodges, they spend the 
entire night on this line of trucks, 
rather than working part the 
time on them, part on a five-ton 
gravel truck of another make. and 
then awhile on a big furniture van 
or big some other va- 
riety.” 


store 


of 


bus of 


Discussing some actual operations 
garages tion 
of motor vehicles 
Mr. Newby said:— 
it business 
damages and repairs 
vehic That's the way 
The other 


aking 


with 
at 


his in conne 
the servicing 
$& per 


I month, 
“Primarilly 
prevent 
tor 


make 


is out 
to mo- 
les. 
sarage 


iving. 


our 
ike their money n 
after the damage 
preventins 
why 


men it 
pairs 
make ours 
And ih: 
hicles 
tion 


is done. We 
he dan 
is 
rolied with 
all times. 
broken ax] 
broken 


* these 


broken n¢ 





Newby garage is 
equipped with the most 
modern machinery. The 
machinery is installed with 
a view to saving as much 
time as possible in moving 
machines from one place to 
another. 


Every 





the That was caused 
lack of proper adjustment and lubri- 
cation. Any Ford 
will charge $2 for towing 


They will make a labor 


of car. 
station 
in. 
of 


service 
a car 
charge 


$6 for replacing the broken axle and! 
| then charge the 


customer with the 


new axle. 

“The towing in and the labor in 
connection with replacing the broken 
axle are included in the $8 monthly 
service charge under our system. 


We make a profit of 34 cents on the| 
do an! 
we | 


not afford to 
job for 34 cents, hence 
the axle from breaking 
proper adjustments and lubrica 
and make a profit on the lubricants 

“For overhauling the rear end 
Ford the regular labor charge 

In some the parts 
replaced much 
Newbys 
the 


axle. We can 


by 


tion 


prevent 


of 
is 

be 

The 


a 
$7. cases to 
ost ~ 
ake a profit of $4.50 
, but they e: 
labor job for $4.5 
the rear end 
urning up. We oil and 
take 
We 
needed 
The 
cheaper 
places and 
his parts, oil and 
the Ne 
for their gar 
service and 


seldom a customer, 


they 
from b 
them and 


eres 


greas 


and 
they 
on ti 
his 
at 


ise. 
and take 


are 
S customer 


fretting 
would 
other paying no 
more for 

The argument 
soliciting 
is confined 
and cents, It is 
once signed up, leaves 
Mr. Newby says he has customers on 
his lists he put on them when h¢ 
flat rate monthly service 
They have never 
month and are 
stant boosters of his system. 

“Take a concern operating a 
fleet of twenty trucks,” Mr. Newby 
said. “It usually employs two 
mechanics to service those trucks. 
The salary of these mechanics 
must be around $300 a month. 
Chances are*the concern has to 
furnish the tool rent a place 
where the trucl are serviced, 
maintain a trouble ar, and be at 
a considerable othe ‘xpense. The 
al expense of that company in 
servicing those trucks may run 
around $400 a month. 

“We enter into a contract to do 
the same work and guarantee the 
job for $160 a month. Say the 
concern uses five trucks. It has 
a mechanic to service 


grease 
of whys 
business 


to 


ages 


years ago, 


been out one 


five 
con- 


tot 


on! 


in | 


the garages. | 





to | 
we | 


re- 


|N. J. NEWBY 


| flat-rate service » idea. 


= ————$$ ee 


Here is the cliap who originated the monthly 
His scheme has grown from one small 


| garage in Forth Worth to a chain of eight large establish- 


iments located in as many Texas cities. 


from | 


work done on 
garage 
the trucks 
If that com- 
it must 


month. 


have the 

basis in a 
crowded 
Wait their turn. 
employs a mechanic 
him around $150 per 


them 
the 
may 
; must 
pany 
pay 


oO! 
piece 


be so 


In the Newby garages 
about 80 per cent. of the 
machines enrolled are 
trucks used in commercial 
service. The remainder are 
passenger cars usually used 
by drummers who cover a 
considerable territory every 





m onth. 





do the ind re- 
s for $40 


There 


job guarantee 


much getting 
like 


is not away 


The 


is so 


argument that. 
drawback is the 
d the proposition sounds s 
the busi man frequently 
believing it is an- 
to ‘sting’ him. But 
testimonials from 
know in other 
we do and the 

we usually 
we can take 


system 
5] 
1 ness 

off, 
er sel 


just 
eme 
we present 
men they 
eclling what 
we give 


tion 


iat business 


dollars | 


ting business we stress 
hours, day or night. We 
trouble shooting car and 
service We point out 
and facilities in our 
instances of some 
work to let 
customer have an 
for him- 
our Sys- 
dollar-sav- 


solici 

all 
Ss our 
lour 
i the 
shop 
of 
the 
opportunity 
and we 
on the 
basis.” 
flat 
in 
out 


tow-i1n 
equipment 
and 
our trouble 
prospective 
to investiga 
usually sell 
and 


cite 


cars 


te 
self 
tem service 
ing 
T 

| charge 


worked 


monthly service 
the Newby garages 
on actual experience. 
Six years ago N. J. Newby, formerly 
|with the government in charge of 
motor t Detroit, opened a 
place of business in Fort Worth. 
He was convinced that per cent 
|of automobile repair bills was due 
to lack of proper adjustments and 
proper care at the proper time. 
He was convinced the life of the 
wearing parts of a motor vehicle 
could be doubled by giving them 
the right care. He had an idea 


1¢ rate 


is 


shops a 


which | for 
| wre 
} things in mind he opened his first 


. mech: 


‘get out 


that a flat rate monthly charge 
maintenance was possible and 
mula be profitable. With those 
Fort Worth. 

desired to 
what amount 


shop at 
He 


actly 


ascertain just eX- 
of work me- 


|chanics could do if machines were 
| there 
} announced 
| work 


to work on all the time. He 
he would do repair 
in his garage for one-half 
the regular prices charged at re- 
liable garages and guarantee his 
work. His shop was flooded with 
money. But he got the experi- 
he wanted. He found what 
inics could do, and launched 
his flat rate monthly plan of ser- 
vicing motor vehicles. 


‘ost 


ence 


He has been growing ever since 
He operates flat-rate monthly 
service garages in Fort Worth, 
Dallas Waco, Houston, Mineral 
Wells, Wichita Falls, Weatherford 
and Cleburne. Soon he will open 
garages in New Orleans and prob- 
at Beaumont, Alexa and 
Charles 
eight garages 
are very closely 


now 


ably ndria 


Lake 


These now in 


operation related, 


ww 
> have found one man 
can from ten to 
twelve trucks in one night, 
where he is giving the same 
or similar lines of vehicles,” 
Mr. Newby said. “To facili- 
tate the work and to elimi- 
nate all lost time and see 
that our eustomers may 
have their machines all the 
time, the most of the work 
in our garages is done at 
night.” 





“We 


service 





Any 
under 
in any 
to free 
garage 
truck 

Falls 

happen 
Worth, 


enrolled for service 
rate monthly plan 
garage is entitled 
in any other Newby 
affords service on @& 

in the Wichita 
should that truck 
to be in Dallas or Fort 
135 or 115 miles away and 
of order. 


machine 
‘the flat 
Newby 
service 
This 
enrolled 


garage 
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SMITH COMPANY BUYS 
TRENTON REO FIRM 

Trenton, N. J., Dec. 1.—The W. 
A, Smith Motor Company has pur- 
the automobile and garage 
business of William A. Weinmann 
at West™ Hanover and Barnes 
Streets, and possession today. 
Mr. Weinmann, in auto- 
mobile industry Trenton, will 
devote his time to The 
W. A. Smith Motor was 
recently incorporated and has the 
following officers: William A. 
Smith, president; Bentley H. Pope, 
vice-president; Dallas 
treasurer, Harold Saidt, 
secretary and assistant treasurer. 
These officers, together with Mr. 
Weinmann, constitute the board of 
directors. The concern will con- 
tinue to handle cars and con- 
duct a general garage business. 


chased 


took 
long the 
in 

real estate. 


Company 


H 
and C 


Reo 


CLARKSBURG DEALER 
ADDS CHRYSLER LINE 
Clarksburg, W. Va., Dee. 1.— 
Wade H. Garrett, Cadillac deal- 
er here, has just purchased the 
dealership of the Chrysler car in 
central West Virginia. He will 
build additions to his garage, 
which already is one of the larg- 
est public garages in this section 
of the state. 


BUTLER DEALER TO SELL 
USED CARS DIRECT 
Butler, Pa., Dec. 1. 
man-Wat Company, 
ative of 


son represent- 
Cadillac, 


buildin 


the Buick and 
three-story 
‘lay 
the 
The compan 
all its 
Used-Car E 
ir. 


occupying a 
Main and ¢ 
return to 
cars. 

dling 

Butler 
last 


Streets, announces 


its handling of used 
been 


han- 


the 


the 


s 


vy ha 
used car ugh 


tor 


thro 


xchange 


ye 


PORTLAND STAR FIRM 
ADDS FIVE SALESMEN 
Portiand, Ore., Dec. 1.—The C. 
%&. Boss Company, Portland Star 
representative, announces the aug- 
mentation of its staff through the 
addition of five salesmen. They 
are Sam Dozier, Harry Heuer j 
L. Mitchell, Ray Forre i va 
B. They wi 
the eu } neh 
pany 


Grewelle 
side 


ora 


BLOOMFIELD DEALER 

SUSPENDS OPERATIONS 
Bloomfield, N. 

Soll & Oneill M 

cently held the Fl 

this te 

busi! 

the 

two 


ritory 
1eESS Operatio 
dealership 


montl 


NEW CHEVROLET 
IN MORRIS, ILL. 
iil., 


DEALER 


- Morris, bec. 1.—Mack 
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These advertisers already recognize 
the importance of this daily news- 
paper as a medium for reaching 
the entire industry quickly. 


the AUTO.- 
NEWS as the mest 
to reach the trade, 


eventually will count 
DAILY 
medium 


You 
MOTIVE 
efficient 





logs, | 


The Cheese- | 


Cosgrove and Timan Wikx .have 
just formed a partnership under 
the name of the C, & W. Chevro- 
let Company and have opened a 
garage and salesroom at 514 Lib- 
erty St. They will distribute the 
Chevrolet car in the Grundy 
county territory. 


Los Angeles, Dec. 1.—California’s 
marketing industry can | 
thank Uncle 
Henry for saving | 
it in the aggre- | 
gate from a nor-| 
mal October sea- 
sonal slump over 
September and | 
Aeplacing it with 
a gain of 3,127 in 
sales. The re- 
sumption of Ford | 
deliveries brought 
to “the universal 
car’ a_vregistra- 


motor car 


WILLYS-OVERLAND 

roR NEW LONDON, WIS. 
New London, Wis., Dec. 1. 

George Freiburger & Son 

of this city has just taken over the 

| dealership Willys-Knight and! ! s ' 

| Overland ce: Special demonstra- ‘ 

|tions were held for three days tO;tion increase of 4,295, or 1,168 

advertise this fact to the public. ‘above the total gain. 

| ; The figures quoted are based on 

| 

| 


The 


garage 








for 
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ACINE DEALER FILES the following new passenger car 
PETITION figures from Motor Registration 
Racine, Wis., Dec. 1.—The Gor-| News which are used altogether in 
ton Motor Sales Company of this|this October sales analysis! 
city has just filed a voluntary peti- 
tion of bankruptcy in Federal 
Court, listing its assets $1,731 
and liabilities at $27,796. 


R 
BANKRUPTCY 


Regis- 
tered 


Regis- 
tered 
Sept., 
Gained 
California 685 » 5§ 3,127 
Northern California. 
Southern California 
The percentage gains 
tember were 18.8 for 


at 


3,946 
over Sep- 
the state. 


NEW CHRYSLER DEALER 
FOR SOUTH BEND, IND. 
South Bend, Ind., Dec. 1 
S.).—The Nihart Motor 
distributor of Chrysler 
in northern Indiana, 
appointed Lamborn & 
associate dealers for South 


CU. E 
Sales 


P 


Company, 


When one comes, however, to 
comparisons with the correspond- 
month last year one sees the 
P Se nance enormous retail trade jump Cal- 
Rand: ifornia has made over 1924. It 
| visualized in the new passenger 
registrations forth in: the 
{following 


|} automobiles 


ing 
ijhas just ‘S 





is 


= ear 





set 


table:— 








Los Angeles, Dec. 
P. Fite, retail sales manager of the aggregate 
the Jocal branch of the Star ration new automobiles 
Motor Company of California, is ks was 21,483, gain of 
leaving that post to become su- jor 3 per over last 
pervisor of retail sales of all Star running about even 
factory branches in California. passenger cars in gains. 

In his new capacity he will direct 

sales activitics in Star branches 
located in San Francisco, Santa 
Barbara, San Jose, Fresno and 
Hollywood, well the two 
Angeles branches. 


1,—Robert ithern California 11,731 
Incidentally 


of 


regis- 

and 
5,693 
year, 
with } 


} true a 
6 cent. 


} trucks 


Twenty-one makes 
the registrations of 100 or; 
new passenger cars. All 
show gains over October, 1924, but 
three, and their were small 
percentage standpoint. The 
sales record w 


are credited 


more 

as as 
hos 
losses 
; from a 

DE 
Portland, Ore., 


Voria, 


NORIA AIDS SANTA 
Dec. 1.—John 
manager for the| 
Company, Port- 
distributor for Cadillac, 
the committee 
olks benefit 
this 
a Christma 
ldren. 


De 


tober as: 
Per 

Cent 

*8 


p used car 


Covey Motor Car pa 


is 


plan 


land 
chairman of 
ning the I minstrel show 
held 


o raise funds 


tree for 


week t 


Ss 


party 


LANE COUNTY MANAGER 

Newark, N. J.. Dec. 1.—Davi 
Lane, for several irs manager of } | 
he ckard has ju 
ssume duties } 


north- 


a 
a i 
branch, 
his new 
esentative of 
county, with 

Avenue, 


pi 
headquar- 
Mont- 

the 


September 


above gains 
as follows: Ford, | 
POST | 3,295 suick, 395; Overland and 
Dec. 1 : Dodge, 123; Cadillac, 111; Chrysler, 
77; Jordan, 73; Oldsmobile, 70; Ajax, | 
Willys-Knight, 24; Studebaker, 


show 

over 
MILLER 

Schenectady, N 

I.. Miller, formerly manager of th 

Albany Automobile Exchange 

Albany, has just taken charge of 

the us 


McMullen 


IN NEW 
N. ©, 


or e 


ed car of the 


Automobile 


depariment 
Wasson 


of 


Resumption of Ford 
expected, 
two chief 
losing 145 and Chevrolet sales. 
Jointly, however, they are giving 
Ford a hard fight with 4,050 registra- 
| tions Ford's 4,090. 
| This is decided gain since 

them both combined by 

first ten months of this ye 


deliveries, as 
& 
rporation 
he 
jarber 


Falls, 


was be brought losses 


up, 


506 


LO 
Sales Co 
> 

Recen 
for the 


G 


732 State St.! to its Essex | 


runners 


was used car manager } 


Sales Company at} 
- as compared with 

WILSON NAMED SALESMAN 
Ml., Dec. 1.—C. H. Wil- 
Dec resident, has 
from Chicago 
Motor Sales 
Williams 
company 
Gardner c 


a 

Decatur, 
on, former 

Lurned 

the Reo 

a9 Ez 

The 

and 


itur 


ictically all of the “groups” 
de conspicuous sales gains 
corresponding month last 
October new passenger 
for the month 


and 
Com- 
ist 


St., 


me } av over 
handles |, 
the 
irs 


year, 
car 


strations named 


h. 
Olympia, 
tewart 


S. FLEMING 


Wash., 


lemming, 


MARRIED 
Dec. 1.—Ralph 
Olympia manager 
the Oil Companys 
was married recently to Miss Sylvia 
Romano of Seattle. They will make 
their home in Olympia. 


Regis 

tered 

on Associated E 
Motors 

| Willys-Overland 

| Nash Motors 

Paige-Detroit 

| Moon-Diana 

) Chandler-Cl 


Crs Pe 
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DAUSSMAN TO CLEVELAND ss 
Evansville, Ind., Dec, 1.—Arthur *Lost 
Daussman, manager of the Rgok- | It will be noted that 
ery Garage, Cleveland and Chan-|Essex and Durant Motors 
dler dealer, departed yesterday for| good showing against G. M. 
the Cleveland Automobile Company | ‘‘Ford” of the car building 
plant in Cleveland to arrange for} ané that Willys-Overland 


Hudson- 
made @& 
C., the 
groups, 
doubled 








shipment of cars. its last year’s record. 
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If 12 consecutive insertions 
sertions are free. 


you like. 





CLASSIFIED RATES 


5c a word (per daily insertion) 
If 6 consecutive insertions are used, the 6th insertion is free. 


Minimum classified advertisement accepted, 12 
words; if display type is used, 18 words. Maximum, as much as 
Correct amount must accompany order or ndvertise- 
ment will not be inserted. Send cash, check or money order to 
Automotive Daily News, 1926 Broadway, New York, N. Y. 


are used, the 11th and 12th in- 








__ BUSINESS OPPORTUNITIES 





contains 
cost 


THE ADVERTISEMENT below 
50 words, and at 5c a word will 
you $2.5v. 
6 consecutive 
sertion free, will cost $12.60. 


_12 insertions, the 1ith and 
tions being free, will cost $26. 


insertions, the sixth in- 


12th inser- 


EXPERIENCED automotive 
electrician wants form active 
silent partnership with live 
car dealer, tire dealer or ga- 
Tageman; will go anywhere: 
have all capital needed; what 
I want is to meet the right 
man; if you are turning elec- 
trical business away, here’s a 
chance to ‘‘cash in’’ on it, Ad- 
dress Box No. X. Y. Z., Auto- 
motive Daily News. 


' FOR SALE 


FOR SALE—Garage and authorized Stude- 

baker agency. On corner of the principal 
street and state highway of this fast-grow- 
ing incorporated village. My reason for 
so doing is ill health. 

You have read this ad, so will other 
people read yours, if placed in our classi- 
fied columns, 
I AM in a position to finance a small man- 

ufacturing business. ,If you have some- 
thing you think is worth while, that has 
good possibilities in the automotive field, 
write and make an appointment. 

You. have read this ad, so will other 
people read yours, if placed in our classi- 
fied columns. 

FORD Agency Building and Stock, no 
ears, trucks or tractors to buy; price 
$25,000; incumbrance $10,000; county seat 
Kansas wheat belt; 1532 car con- 


towrr in 
tract Drawer T, Lincoln, Kan 

















RADIATOR MASCOTS 


MOTO GLO 
“Sees at Night’’ 
be attached ty any 
foto Meter: Suppliéd 
with brijliantly colored 
eyes and tide windows 
which light up at night 
Write for illustrated cat 
alogue showing 100 new 


nascots. 

IRVING FLORMAN CO. 
153 Lafayette St., 
New York, N. Y. 


(ar 
size \ 








Incorporations 








i las, 


| pold. 


,'erson 


OHIO 


Columpbus, Dec, 1 ti. TF. PB: 
S.).—New incorporations in Ohio 
include the following: 

Civic Center Service Company, 
533 Huron St., Toledo; $10,000: op- 
erate a auto 
Sigmond 
M. Doug- 
Helen 


general 
station; 
Otto H. Spengler, Sholto 
Wylie and 


garage 


service Sanger, 


Lenore 


Ayer Motor Company, Cincin- 


nati, $10,000; to deal in automo-} 
| biles 


and accessories; 
Ayer, Edith 
C. Donohue, 


William Em- 
Breitenstein 


Samuel Charles K. 


| Pulse and Harry W. Vorgenberg. 


Hudson-Essex Sales Company, 
Sidney, $10,000; to sell Hudson and 
Essex motor cars and accessories 
and operate a Ww. 
P. and toyan G. 


general garage; 
G. 8S. Anderson, 


and 


Lip-| 


| ELECTRICAL EQUIPMENT _ 





BATTERY CABLES 


Ford, Dodge, Buick, 
and other cars. 
BUY FROM YOUR JOBBER 
CATALOGUE UPON REQUEST 
Manhattan Insulated Wire Co., 


17-23 West 60th St., N. Y. City. 


For Chevrolet, 











land Harry K. Hess and James Sar- 
Ver. 
Drive-Yourself System, Inc., Ak- 
ron, $10,000; to rent autos for hire; 
|G. L. Keller, G. M. Neal, R. H. Nes- 
hitt, F. G. Kline and L. A. Martin. 
t. Puthoff, Inc., Cincinnati. 
$35,000; to deal in autos and acces- 
Rpbert Puthoff, Vern H 
William J. McCauley} 
Clark and Burton E. 


sories; 
Wilson, 
James R. 
Robinson. 

White Service 
ance, $10,000; 


and accessories; 


Company, Defi- 
deal in trucks 
Henrietta Wierk, 
John M. Wierk, Charles D. Harris, 
Je “Vv. Winn and M. A. Goller. 
Company, 4-6-8 East 
Tiffin, $25,000; Ford 
dealership; Albert H. Gurney, Fred- 
R. Wolfgang J. 
Lynn Troxel and James Dd. 
4 
Company, Akron, 
1/$10,000; to deal in automobiles; 
| Lottie G. Cline, F, C. Manchester, 
| ep, Evans, S. M. Piero and M. 
' Myers. 


to 


yhn 
Gurney 
Market St., 
| erick tingle, 
Pau 
Watson. 

| Cline Motor 


} . 
us 


ius, 


Oscar 








could wish for. 


sands of progressive 


your advertisement 





When you want 
What you want 
When you want it; 


An advertisement in the Classified sec- 
tion of the Automotive Daily News will 
prove to be one of the best “go getters” you 


The Automotive Daily News reaches thou- 
automotive industry, and the cost of placing 


small—only 5 cents per word. And there’s 
a liberal discount for an extended order. 


Use the Automotive Daily News 
When You Want Quick Action 


business men in the 


before them is very 


4 




















